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The Prudential Insurance Company of 


FORREST F, DRYDEN 
PRESIDENT 
INCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 





America 


HOME OFFICE 
NEWARK, N. J. 
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-METR OPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
HOME OFFICE, 47 CEDAR STREET 





FINANCIAL STATEMENT 
AS REPORTED TO STATE INSURANCE DEPARTMENT 


JANUARY Ist, 1920 


ASSETS 


U.S; Eiberty: Loan Bonds. 2... . 0.02 600 


INCU Of State BONGS.... 6... 5. dks Sete we 255,000.00 Commissions on Uncollected Premiums... .. .. 
Stocks and Other Bonds. . 391,527.50 Reserve for Unadjusted Losses.............. 
Cash on Hand and in Bank.. 87,986.52 Reserve for Unreported Losses.............. 
Premiums in Course of Collection (not over-due) 262,682.48 Reserved for Taxes Accrued................ 
Interest Accrued. jee SE RO EE ye ee 7,687.06 All other Liabilities. . 

All Other Assets. . Capital. . 


Total Gross Assets. . 


$ 75,000.00 


2,065.18 


- $1,081,948.74 


LIABILITIES 


Reinsurance Reserve as required by Law... 


NET SURPLUS. 





..$ 581,399.25 
83,079.50 
50,309.08 


115, 470.18 
$1,081,948,74 





I i ik aicenncad packs ches pea tanaseans $200,000 .00 
SURPLUS TO POLICYHOLDERS.................. 315,470.18 
Amount of Al Losses Paid 'te- TMG. ©. ... ogc cece Wee c Feces acesoes $6,494,974 .17 


Robert A. Drysdale, Vice=Pres. 


EUGENE H. WINSLOW, President 


S. Wm. Burton, Sec’y. 


Alonzo G. Brooks, Asst. Sec’y. 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N ¥. under the Act of March 3, 1879 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force  $43,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 





THE TRAVELERS 
‘INSURANCE ae INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


THE TRAVELERS INSURANCE COMPANY 
New Life Insurance Paid For 1919. . $ 512,981,127 
Gaur. ; 2°: ; 299,512,205 
Life tewacice in : aver, ‘$I, 154, 223,735. 
Accident and Health Premiums 1919. . 
Gain.. #9) Braselte saa ae pe kna Rios 


7,666,725 
1,378,935 


30,839,908 
3,877,200 


THE TRAVELERS INDEMNITY COMPANY 


Total\Paid Premiums TORS: . oc sc. a hos sees $ 5,845,284 
Increase Premium Income.................. 2,010,035 


aneatert and Liability Premiums 1919.. 
Gain.. felts Syn eho vas rib alste reat. <esee ners 
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MR. SUCCESSFUL LIFE INSURANCE AGENT. 


ou want to secure a General Agency for yourself? If so, 


Do 
eee eee WORTH KNOWING 


A $5,000 policy in the United Life and Accident I Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of ‘death from certain SPECIFIED -* oeaae 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case “ total disability as a result of accidental 
inieer, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during poll 3 ee but not to exceed 52 weeks, 
~ od me og the weekly indemnity will be at the rate of $25 PER WEEK 

hout the period of disability. Can insurance do MORE? 

And HY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128. ee 
ment Life, $167.10; Twenty-Year Endowment, $235.1 

General Agents wanted in the following States: - 
Peers Kansas, Michigan, Ohio and the District of Columbia. 
Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 
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FIREMAN’S FUND INSURANCE COMPANY 








PUT 


THE HOME OF SERVICE 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


FINANCIAL RECORD 
Fully Paid Capital 
Total Resources 


$1,000,000 
6,570,000 
INSURANCE RECORD 


Paid for in 1918 
Jota! Insurance in force 


$12,000,000 
52,000,000 


Our Service to our Representatives is unexcelled. If you are an experi- 
enced man, seeking to better your condition, we can help you to a bigger 
income in a broader field. I you have had no experience and are interested 


tions and special equipment, to secure the business. Applications consid- 
ered only from responsible men who can furnish bond, if necessary. While 
you arein the mood—right now—let me hear from you. 


E. G. Simmons, Vice-President and General Manager 
Whitney Central Building 
New Orleans, U.S. A. 





in Life Insurance Salesmanship, we can help you with our Course of Instruc- . 











A Progressive SURETY and CASUALTY Company 
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Old Line Bankers Life Insurance 
Company of Nebraska 


Financial Statement of January Ist, 1920 
ASSETS 
First Mortgage Farm Loans............ ihe rahi Pee keg 
Cash in Office and Banks 
Cash Loans on Company Policies... .. 
Federal Land Bank Bonds.. 100,750.00 
Municipal Bonds 1,133,607.41 
Liberty Bonds 599,323.06 
Home Office Building BEE an CS, oe. ro 172,069.58 
Interest Accrued, Not Due ee 238,051.99 
Net Deferred and Unreported Premiums................. 75,243.36 
Furniture and Fixtures Account.. A eta ere Pena a None 
Collateral Loans None 
ee EN OMEN, orn SSN oe Sen R oy. 5 et ch glide ee OTRO G None 
None 
Paerita Preiit Balances... .. cock ccc ccecececnecusirensece None 
“Other Assets”’ None 
Assets, December 31, 1919. Sa ens . $16,022,227.39 
LIABILITIES 
Reserve, Actuaries Four Per Cent (Full Reserve) $11, = 128.60 
Death Claims, Proofs N 500.00 
Premiums Paid in Advance ts ‘002.39 
Tritetest Paid itt AGVANCE.... . 0... ccc cc ne cececccces 18,105.80 
Agents’ Credit Balances 20,221.44 
Premiums on New Applications, Policies Not Yet Issued... 10,092.85 
Suspense Accounts 215.70 
Reserve for Dividends and Installments left with eens 2,419.94 
Reserve for Taxes. . os 224,464.27 
Reserve for Salaries, Medical Fees, ‘Ete.. 17,032.16 
NRO Goa ile SN Serara dais SAG elaine wie ad & lave wintoree . 100,000.00 
Surplus for Protection of Policyholders......... 4,517,044.24 
$16,022,227.39 
RECORD OF NINETEEN HUNDRED AND NINETEEN 
Gain in Surplus 292,682.87 
Goreme i POR ons eeerey ss ed OS s-a-8 AoA ie Oe ae 1,364,079.95 
Gain in Assets 1,651,918.37 
Income Exceeding Disbursements....................... 1,644,587.13 
Gain of Insurance in Force 12,890,945.55 


Insurance Issued 16,764,918.43 
Insurance in Force December 31, 1919................ $83, om 164.97 
Death Rate per 1,000 .92 
Lapse Ratio per 1,000 3" 19 


WE LEAD THE WORLD IN OUR HOME STATE IN OLD LINE INSURANCE IN FORCE 
If interested in agency contract write Home Office, Lincoln, Nebr, 


$12,585,475.75 





ELEVENTH ANNUAL STATEMENT OF 


Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL, President 


Compiled under the laws of the States of New York, Pennsylvania 
and Georgia, as of December 31st, 1919 


ASSETS 

$375,000.00 
769,874.54 
317,819.19 


Real Estate. . ON en en ee ne 
First Mortgage Loans. pene ee Herre ire Pee 
Bonds (Market Value) . 
Stocks (Market Value). . 13,540.00 
Cash in Bank and Office. . 181,265.31 
Premiums in Course of Collection—L ess ‘than 

90 days..... Cae 524,539.40 
eseaene and Rent Due ‘and ‘Acc rued . ee 16,421.22 
All Other Admitted Assets............ nals 1,885.63 


Total Admitted Assets........... $2, 200,345.29 


LIABILITIES 
$812,238.72 


705,125.06 


Premium Reserve. 

Liability and W orkmen’s Compensation—Lo oss 
and Claim Reserve. 

Commission on Premiums i in course of Collec- 
tion.. of SME EIEN TAT SEW 2S Oe aR Rs 126,169.92 

Taxes Accrued . NS oy era Patararah a hela eera 39,874.00 

All Other Liabilities. . es he re ee 1,426.10 

Capital Stock. re $300,540.00 

Net Surplus.. ; Bela 214,971.49 

Surplus to Policy holders............... 515,511.49 


$2,200,345.29 


Surplus and Reserves as to Policyholders . 
$2,022,647.68 


Total Liabdlsties: .. .. .. 5520s cu 




















SURETY 


DIGNITY AND DISTINCTION 


POWER 





Attend the Representative 


INTER-STATE BUSINESS 
MEN’S ACCIDENT ASSN. 





BE JUDICIOUS 
Pennsylvania Indiana 

California Represent the Missouri 
Texas Minnesota 


- |OLDEST | 


eaneed MUTUAL ASSOCIATION | Seth Dakota 


Wyening of its kind. North Dahete 
Utah Colorado 


Kentucky ACCIDENT AND HEALTH Oklahoma 
New Hampshire for Wisconsin 
Tennessee 


names PROFESSIONAL AND 
BUSINESS MEN. 











Address: E. W. BROWN, Secy.=Treas. 


Brown Building, Des Moines, lowa 





37% Premium Income Returned in 1918. 














- AMERICA FORE” 


“We have not written and will not write business... . 
over the heads of the local agents, and if we take any 
business the local agent will be credited with the com- 


FIDELITY - PHENIX 
Co. 


Fire Insurance 
of New York 


Cash Capital - - - - 
HENRY EVANS 


Home Office 
80 Maiden Lane 
New York 


$2,500,000.00 
» President 


Managing Branch Offices 
Chicago, Montreal, 
San Francisco 
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FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 


‘As strong as a lion,—and 
as clean asa hound’s tooth” 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 

















CONTINENTAL LIFE INSURANCE CO. 








Issues both Participating and Non-Participating policies 
providing for Double Indemnity, total or partial dis- 
ability and surgical operation benefits. 


Attractive Agency Contracts 


JOHN W. COOPER 
President 


Salt Lake City, Utah 











Merchants Life Insurance: Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM. A. WATTS, President 








— 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 

















FARM LOANS 


FIRST MORTGAGE LOANS 


Improved Indiana Farms 
ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building 


Highest grade loans obtainable 


GARY, INDIANA 





4 





The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 

















PORTUGAL 


J. FORCADA 


Manager of the firm J. Forcada & Co. 


SPAIN 


INSURANCE & REINSURANCE BROKER 
Foundator- Manager of the ‘‘SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


Results obtained by ‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 31st December 1918 


Hg ict re $2,215,483.74 
Losses paid.......... $ 599,909.42 
Coc) re $1,615,574.31 


Results obtained by the Companies **A COLONIAL” & 
*“OCEANO’’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums... .. . .$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 


Agents and correspondents in all the principal towns of 


EUROPE, AFRICA & BRAZIL. 


LISBON, 12-18 PRACA DE MUNICIPIE. 
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Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 























Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 


Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, lowa 




















American National Insurance Co. 
OF GALVESTON, TEXAS 


Ordinary 
and 
Industrial 


THE GIANT 
OF THE SOUTH 


A record of steady 
growth, Conserva- 
tive Management 
and Worth - while 
Contracts. 


Assetsnearly Seven 
Million. Insurance 
in force about 





Ninety Million. 
W.L MOODY, Jr. SHEARN MOODY W. J. SHAW 
President Vice Pres. Secretary 

















I, you can write Ordinary and Industrial 
business in an exceptional field, uncer a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green-backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 








THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect PolicysHolders = = «= $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 











GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
C. B. BEAUMONT, State Manage: 

2205 East 83rd St., Cleveland, Ohio 














THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 





LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 

















A. M. BURTON, President 


Home Office - - - - 





H. B. FOLK, Secretary 


LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life—Health— 
Accident. Pays Fifty 


Weeks Indemnity 


; . Nashville, Tennessee 





in 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred Years 


of Service 


Losses Paid over $174.000,000 














OF NEBRASKA 
209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


E. M. SEARLE, Jr., Pres. 
Manager of Agents 


W. E. McCANDLESS, Vice-Pres. 








Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARM ER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

















WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 














WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 

















ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 








J 








Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


NATIONAL ~ 
CASUALTY 

OF Eastern Dept., 19 Maiden Lane, New Y York 
Western ane » Pacific Bildg., San Francisco 





SEFRO 


Northwestern Dept., Palace Bidg., Minneapolis 
































A/S 








Kristiania Shipping, Insurance and Trading Co. 








ee 


KRISTIANIA 


(27, Karl Johansgate) 


Manager (Insurance Branch): H. C. O. Sidney 
Insurance and Reinsurance Managers and Brokers 


Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, 
TELEGRAMS:| wt ROUTING AVE.,’? LONDON 


LONDON, E. C. 2. 


(65, London Wall) 





KRISTIANIA 
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ASSETS 
Real Estate..... ....$ 300,000.00 
First Mortgage Real Estate Loans... 1,523,695.03 
Federal, City and County Bonds..... 353,549.61 
First Mortgage Real Estate Bonds.... 368,048.80 
Loans to Policyholders.............. 256,275.46 
Cash on hand and in Banks.......... 35,882.75 
Interest and Rents Accrued.. 23,722.41 


Home Office Equipment, including 
Furniture, Fixtures and — 


ALL CHARGED OFF. ; BY None 
Premiums Due and Deferred. 64,715.26 
Other Assets........ 5... $28, 173.58 
Less Agency Accounts... 4,180.40 23,993.18 





Total Admitted Assets 


William H. Hunt, President 


The Cleveland Life Insurance Company, 


Howard S. Sutphen, Vice-President and Manager of Agencies 


The Cleveland Life Insurance Company 


Financial Statement January Ist, 1920 


LIABILITIES 
Full Legal and Special Reserves. $2,629.400.32 
All Other Liabilities... . 41,929.96 
Additional Protection to Polic y vholders: 
Capital and Surplus............... 278,582.22 


Total Liabilities... ....... $2,949,882.50 


INSURANCE IN FORCE = = $26,341,797.00 


If you tie with THE CLEVELAND LIFE you will find a spirit 
of co-operation that helps. This Company is distinctive, it stands 
for the best and highest ideals in Life Insurance. In the states 
of OHIO, WEST VIRGINIA, INDIANA, ILLINOIS and 
MICHIGAN we are building up a strong Company representation. 
Several good general agency contracts are available for men of 


$2,949,882.50 proven ability. On such matters address: 


Cleveland, Ohio 


H. M. Moore, Secretary 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educationai and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue . Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Pavment features. We 
iisure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 








The Home Life Insurance Co. 
of America 


Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of Policy contracts 
from age 3 months next birthday to Sixty years. 


Industrial policies are in full immediate benefit from date 
of issue. 


Ordinary policies contain a valuable Disability clause and 
are guaranteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices 506 Walnut Street, Philadelphia, Pa. 


BASIL S. WALSH JOS. L. DURKIN JOHN J. GALLAGHER 
President Secretary Treasurer 























FIRE MARINE 


J. FLOYD IRISH 
Sec’y & Managing Underwriter 











THE PENINSULAR FIRE INSURANCE COMPANY 


OF AMERICA 
GRAND RAPIDS, MICHIGAN 
Paid Up Capital $1,000,000.00 
Now Ready For Business 


AUTOMOBILE 


Farm Property—Hail & Tornado on Farm Crops 
Local Agents wanted who will canvass for Hail Insurance 
A first-class schedule man wanted for special agent for Indiana 


TORNADO HAIL 


COLON C. LILLIE 
President 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


SAN FRANCISCO 
Call Building 


NEWARK 
Firemen’s Insurance Bldg. 


We study your problems. 


Our unusual opportunities 
coupled with our practical 
insurance experience have 
provided us with the 
solution. 


' 
“Suh 


We always effect economies. 


Telephone us Cortlandt 5455. 
You incur no obligations in 
- talking this over with us. 


JOSEPH FROGGATT 


President: 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers, 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 













New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 












HOME LIFE INSURANCE GO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Comper shows over 
Four Million Dollars paid to policyholders in 1918, of w ich over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 
caused an abnormal- mortality greater than any experienced in the Com- 
pany’s history, but. notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dolfrs. p 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


‘For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 














EVERY LIFE MAN KNOWS 


the encouragement of working in a successful atmosphere. 

The Great-West Life during the year 1919 experienced the greatest success of 
twenty-seven successful years. 

In short, for these unequalled Policies there is an unequalled demand. 


Investigate. 
THE GREAT-WEST LIFE ASSURANCE COMPANY. 
HEAD OFFICE — WINNIPEG, MANITOBA 





eneral Accident 


SEES FIRE AND LIFE 


F,ASSURANCE CORPORATION, Lid 


FREDERICK RICHA 2DSON, United States Manager 
GENERAL BUILDING - 4T! & WALNUT STS. 


























PHILADELPHIA 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SpPEcraTor, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have recewed the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
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HE fire insurance Americanization 
movement, which has already ob- 
tained a firm foothold among the agents 
of the country, is described in a leaflet 
issued by the National Board of Fire 
Underwriters, particularly for the in- 
formation of those who have signed the 
enrolment pledge. Efforts are now 
being made to form the signers of the 
pledge into coherent groups in their re- 
spective communities, to be known as 
fire insurance Americanization commit- 
tees. These committees will work to 
secure an 100 per cent enrolment in 
their localities. The week beginning 
February 22 has now been designated as 
“Loyalty Week,’ and the board is re- 
questing special proclamations from all 
governors and mayors, urging that it be 
observed by schools, churches, civic 
bodies, and the public generally. The com- 
mittees naturally co-operate to procure 
such proclamations and _ observances. 
These proclamations should urge loyal 
citizens to send voluntary written ac- 
knowledgments of their firm adherence 
to the American principles of liberty, 
representative Government, the suprem- 
acy of law and the enlightened rule of 
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the majority to the Mayor’s office, dur- 
ing the week designated, and also that 
public expressions of sentiments of loy- 
alty be given through meetings and 
otherwise. In this manner, it is antici- 
pated that patriotic enthusiasm will be 
aroused, and the people will be led to 
appreciate the importance of placing 
themselves on record as being loyal citi- 
zens and willing to co-operate in meas- 
ures of practical patriotism. The Na- 
tional Board has undertaken and is car- 
rying on a great and patriotic work, 
which should be upheld by every loyal 
citizen of the country, 


EVEN State Insurance Departments 
participated in the examination, re- 
cently completed, of the Union Central 
Life Insurance Company of Cincinnati, 
namely, Connecticut, Massachusetts, 
Missouri, New York, North Carolina, 
Oklahoma and Virginia. The exam- 
iners, as was expected, found the com- 
pany to be in excellent financial condi- 
tion, with ample assets and surplus, and 
commended the high quality of the com- 
pany’s mortgage loans, in which a large 
proportion of its resources are invested. 
Although the examiners took occasion to 
comment on a practice which had grown 
up in connection with the handling of 
such loans, they stated that the fact that 
the company. had been compelled to fore- 
close in so few cases gave evidence of 
wise selection in the making of its loans. 
The examiners also considered that cer- 
tain features connected with the accept- 
ance of premium notes could be im- 
proved upon, and referred at some 
length to matters relating to the capital 
stock and dividend declarations, which 
subject has been one of controversy for 
some years past. The report of exam- 
iners as a whole is most favorable, and 
states that the company has paid sub- 
stantial and equitable dividends to its 
policyholders, has shown commendable 
promptness in the payment of its policy 
claims, and that its books and records 
have been correctly kept. It has long 
been a matter of common knowledge that 
the Union Central Life had regularly 
and consistently achieved excellent re- 
sults for its policyholders; and as the 
latter have been highly satisfied with 
such results, they are not likely to be 
much interested in a study of the details 
of the procedure followed by the com- 
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pany as long as it earns the liberal divi- 
dends ,which accrue to them and the 
trustworthiness of the company is main- 
tained. 


HE expected enactment into law by 
Congress of the Edmonds marine 
insurance bill will help to clarify the sit- 
uation of the American marine insurance 
companies. The latter are exempted by 
the bill from a strict compliance with the 
Sherman anti-trust law, for the purposes 
of permitting them to reinsure or other- 
wise divide or distribute their risks on 
vessels, cargoes, or other interests enter- 
ing into the inland, coastwise or foreign 
trade, and to transact an insurance or 
reinsurance business in foreign countries, 
providing that nothing is done by them 
which will constitute unfair competition 
against domestic competitors or is other- 
wise in unfair restraint of trade. It 
may be that, in order to further free 
American marine insurance so that it 
could avail of the latitude given by the 
Edmonds measure, some alterations in 
laws in the various States will be neces- 
sary. It is naturally to be expected that 
the State legislatures will take their cue 
from the action of Congress and will do 
all in their power to facilitate the busi- 
ness of the American companies writing 
marine insurance. 
A PECULIAR bill has appeared in 
the Massachusetts Legislature, 
the effect of which, if enacted into law, 
would be to hold dividend declarations 
by insurance companies operating in 
that State down to a maximum of 
twelve per cent, or to force the with- 
drawal from Massachusetts of compa- 
nies paying a larger rate of dividend. It 
would certainly be poor policy for the 
Massachusetts Legislature to enact a law 
of this character, as its almost certain 
result would be to drive from the State 
a number of substantial insurance com- 
panies whose writing power is needed 
by the citizens of the Commonwealth. 
EPRESENTATIVES of leading 
American companies writing ma- 
rine insurance, after consultation with 
members of Congressional committees 
having to do with shipping and the mer- 
chant marine, have signified their inten- 
tion of meeting the call for American ma- 
rine insurance to aid in maintaining 
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American foreign trade by working out 
a pooling plan to accomplish this pur- 
pose. It has been the general sentiment 
that the American insurance companies 
could be relied upon to do all in their 
power to uphold and maintain American 
foreign commerce, and the pledge given 
by representatives of important compa- 
nies bears out the widespread belief that 
the American companies can and will 
meet all the requirements of American 
firms engaged in shipping or foreign 
commerce. 


FIRE INSURANCE 


NEW YORK SURVEYS 


Business in January.—All reports indicate 
that the January business eclipses that of 
any other January in history, and practically 
any other month in the history of the busi- 
ness in this territory. Normally, almost two- 
thirds of the business of this territory is 
done in the first six months of the year, and 
if we remember that fact, coupled with the 
big report now made for January, we can 
appreciate that the month must be a big one. 

As to the Auto Truck.—One of the 
lessons of the big storm in New York city 
was borne home to the underwriter by see- 
ing the auto fire apparatus as helpless as a 
new-born child. The lesson to be learned 
from this is not to condemn such apparatus, 
but rather to adopt the attitude of the true 
philosopher and not put your faith in any 
one type of device—that is all. 

The Big Storm and the Underwriter.— 
Daniel Webster once said that he was con- 
vinced of the divine origin of the Bible be- 
cause the Book had stood the preaching of 
so many men and still retained its place in 
human thought and affection. This remark 
of Webster’s has often occurred to us when 
we have considered the normal run of suc- 
cess in fire insurance in spite of the physical 
and other handicaps which seem at times to 
assail the business. New York city at the 
present time is of course seriously threat- 
ened and if a fire once develops conditions 
are all fixed for large losses. However, the 
same God that protects the Bible may possi- 
bly continue to protect the underwriter. 

Employers Liability—This type of insur- 
ance in Great Britain appears to be still of 
a very substantial nature in spite of the fact 
that workmen’s compensation is older there 
than in this country. The complete reports 
for 1918 now available show that in a total 
business of $22,500,000 premiums, losses, ex- 
penses, etc., were taken care of with about 
eighty per cent of this sum, leaving twenty 
per cent for the companies. 

How One Branch May Affect Another.— 
Those interested in the development of 
foreign business for the American com- 
panies are gradually approaching the point 
of view of a common pool with a division 
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of the risks on some basis agreed on be- 
tween the members of the pool. This 
thought has come to the front in marine 
risks and undoubtedly will come forward 
in regard to other forms of insurance. A 
high development of this method of insur- 
ance, and which is quite worthy of earnest 
consideration, is the prosposition of Sweden 
to form a pool of all marine insurance com- 
panies and divide all risks among the mem- 
bers of the pool. Now, it does not take a 
prophet to foretell that if this can be done 
for one kind of risk in one country it can 
be done for other kinds of risks in another 
country. 5 

A Cold Day and Fire Alarms.—The sud- 
den drop in the temperature on the tst and 
2d of February, when the weather amused 
itself by playing around zero and below. 
was promptly reflected in the fire alarms. 
The report of the New York Fire Patrol 
for February tst shows 133 calls. 

Some Interesting Averages.—The annual 
report of one of the large mutual companies 
shows the following averages which are 
very interesting: For losses, $246; use and 
occupancy, $271; sprinkler loss, $126; wind 
storm losses, $417. 

How They Did It in Guatemala.—A very 
interesting item suggestive to bodies in- 
terested in conservation reached the Street 
this week in regard to insurance in Guate- 
mala. It appears that prior to 1909 fires 
were so numerous that the President issued 
a decree, No. 600, providing that in any case 
of fire in an insured building the person 
interested in collecting the insurance should 
be considered an incendiary and should be 
thrown into prison without bail until proved 
innocent. This law has been modified by a 
later decree, but it may prove an interesting 
suggestion for the conservation people. 


CHICAGO AND THE WEST 
A. M. Raymond Resigns.—A. M. Day- 
mond, Cook county special agent for 
Munger, Vokum, Wetmore & Witherbee, 
has resigned to accept a similar position 
with the firm of Critchell, Miller, Whitney 
& Barbour. 


L. P. Warren Makes Change.—L. Parsons 
Warren, Cook county special agent for the 
Liverpool and London and Globe, has re- 
signed to become manager of the Chicago 
branch of the Milwaukee Mechanics, suc- 
ceeding Harry Fox, who recently affiliated 
with the firm of Moore, Case, Lyman & 
Hubbard. Mr. Warren is a son of W. S. 
Warren, who recently retired as Western 
manager of the Liverpool and London and 
Globe. After graduating from Williams Col- 
lege, Mr. Warren entered the Chicago office 
of the Liverpool and London and Globe as 
a clerk, advancing to special agent for 
Southern Illinois in 1916. Early in to18 he 
was appointed Cook county special agent. 
He has also served as president of the Cook 
County Field Club. 

C. B. Williams Dead.—Charles B. Wil- 


liams, local agent of the Home of New 


Io 
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York, died of influenza last week. Mr. Wil- 
liams went with the A£tna twenty-three 
years ago. In torr he went with Munger, 
Vokum, Wetmore & Witherbee as Cook 
county special agent, transferring a year 
later to the Home of New York. 

L. O.' Kohtz Gets New Title—L. O. 
Kohtz, assistant general agent for the West- 
ern department of the 7“tna Fire, has been 
made general agent of Cook county for fire 
lines and also of the Inland Marine Depart- 
ment, 

Sprinklered Rates Cut.—The Chicago 
Board of Underwriters has made another 
reduction in rates. for sprinklered business 
located in the loop district. Heretofore 
there has been a special charge in this sec- 
tion, viz., five cents for ordinary buildings 
and contents; two and one-half cents on 
contents of fire-proof buildings on Market 
street, and five cents on contents of fire- 
proof buildings east of Market street. This 
special charge has been reduced fifty per 
cent, in each case dating from February 1. 
No rebates or cancellations are to be 
allowed. 

New Zealand Appoints Brokerage Depart- 
ment.—The New Zealand Insurance Com- 
pany, Ltd., has appointed George Hermann 
& Co., Cook county general agents for the 
acceptance and binding of business in the 
Central Western States. W. A. Cavanagh 
will be in charge of the department. 

New Local Agency Started—W. C. 
Oxnam & Co. are opening an independent 
office at 1441 Insurance Exchange. The 
firm is composed of W. C. Oxnam and Thos. 
J. Paul. They will represent the Firemens 
of Newark, Pennsylvania Fire, and Mer- 
chants Fire of Denver. 

Underwriters Laboratories’ Meeting.— 
The Underwriters Laboratories held their 
annual meeting last Friday. John Marshall, 
Jr., was elected director at large. The fol- 
lowing officers were elected: Chairman of 
the board, H. C. Eddy; president, W. H. 
Merrill, Jr.; vice-presidents, W. C. Robinson, 
A. R. Small and Dana Pearce; secretary. 
R. D. Anderson; treasurer, L. B. Headon. 


The Bartholomay-Darling Company in 
(Marine Field.—The Bartholomay-Darling 
Company, who recently succeeded to the 
city agency of the Liverpool and London 
and Globe, have taken over the marine de- 
partment of that company. This depart- 
ment will be in charge of J. H. Darrah, who 
has had considerable experience in the 
East. 

D. H. Reed Resigns.—D. H. Reed, special 
agent for the Great American in Southern 
Illinois, has resigned to become special 
agent for the National in the farm depart- 
ment for the same field. 


BOSTON AND VICINITY 
Fire Agency Removals.—It was an- 
nounced last week that John C. Paige & 
Company have bought the three buildings 
at the corner of Kilby and Water streets. 
where they have had their offices for the 
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past dozen years. The property has a 
sixty-foot frontage on Kilby street and a 
ninety-foot frontage on Water street. It 
is taxed on a valuation of $338,000. Field 
& Cowles, next door, and the next largest 
fire agency in Boston, have purchased the 
Cushing building at 85 Water street, which 
they had leased for many years. This prop 
erty is assessed at $350,000 and stretches 
for eighty-five feet along Water street. 
Insurance Society Show.—On February 
16 and 17 the Insurance Society of Massa- 
chusetts will present a show at Jordan Hall 
in which 150 members of local insurance 
offices will take part. Rehearsals have been 
in progress. all winter and lately the princi- 
pals have trained under a professional coach 
two nights a Excellent picture 
posters displayed throughout the “street” 
announce the show, which will comprise 


week. 


minstrel acts. a wonderful chorus, vaudeville 
and a one-act farce. Walter J. 
general chairman of the committee in 
charge of the “Leap Year Review.” The 
proceeds are to be put toward a fund for an 
Insurance Club in Boston. 

Arthur E. Thayer Dead.—Arthur .E. 
Thayer, of the firm of Dewicks & Flanders, 
died last week in his home in Dedham, 
after a short illness. 


Dayton is 


Mr. Thayer was head 
of the bonding department of the firm and 
was personally acquainted with a great 
many brokers and agents of Boston, to 
whom he was endeared by the highest per- 
sonal qualities of, friendship and business 
integrity. He had been a highly successful 
broker for years before becoming a partner 
in Dewick & Flanders, four years ago. He 
was still under fifty, but his health was 
undermined by a long illness a few years 
ago, which left his vitality impaired. 


J. L. Case is Secretary Pro Tem. of 
N. A: I. A. 

James L. Case, of Norwich, Conn., has suc- 
ceeded Chauncey S. S. Miller as secretary- 
treasurer of the National Association of In- 
surance Agents. Mr. Case, who has been one 
of the most important figures in the late ac- 
tivities of the association, will only fill the 
position temporarily, until a permanent. suc- 
retary can be chosen. At present the executive 
committee of the association has no one in 
view for the job. 
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New Rating for Oil Refineries 

A new schedule for rating oil refineries to 
be used throughout the country is being worked 
out by the Western Actuarial Bureau of Chi- 
cago. The bureau claims that there is no good 
reason why risks in various States should pay 
different rates because other conditions make 
higher basis rates necessary, as oil refinery 
hazards are practically the same in any section 
of the country. A much closer fitting of the 
rate to the hazard will be secured if the new 
schedule goes through, as a rate will be made 
on each building separately in a plant, and if 
desired an average rate will be made. A rate 
schedule for tanks will also be made, accord- 
ing to whether the tank complies with all the 
requirements or is not properly constructed 
and protected, thus tending to the maintenance 
of a proper standard. 


Grain Insurance Association 

That a movement be started to have the 
Grain Insurance Association dissolved at the 
conclusion of its second year has been sug- 
gested by certain Chicago local agents, who 
feel that the association is adverse to agency 
interests and that there is no longer a need 
for it, as the war emergency period is over. 
The association has many local agents on its 
side, who regard it as a convenience, and cer- 
tainly the elevator owners are pleased with the 
plan. The co-operative inspections made pos- 
sible have greatly improved conditions in the 
elevators, and have materially decreased the 
losses. —_——— 
Lumber Pool to Meet 

The Lumber Pool, which writes lumber in- 
surance on the Great Lakes on the co-operative 
basis, will hold its annual meeting in New 
York city late in February. The superintendent 
of the pool is L. O. Kohtz, general agent of the 
7Etna. 
Mr. Kohtz and his predecessor, J. S. Gadsden, 
have filled this position since the organization 
of the pool. 


Western marine department of the 


Brooklyn Brokers’ Annual Dinner 

The annual dinner of the Brooklyn Insur- 
ance Association will be held on Monday, Feb- 
ruary 16, in the Chamber of Commerce Build- 
ing, Brooklyn. In view of the limited capacity 
of the dining room and of an anticipated large 
attendance, reservations should be made 
promptly through John M. Boylan, 359 Fulton 
street, Brooklyn. 
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Aircraft Association Launched 

The National Aircraft Insurance Association 
was launched last week, when representatives 
of companies which have identified themselves 
with aircraft insurance met at the office of the 
Home, in New York, to discuss organization 
plans. The association is being formed merely 
to afford convenient means of exchanging in- 
formation which will be to the common ad- 
vantage of all members. Those present at the 
meeting were: Edward Ely, 4&tna Life and 
affliated companies; C. C. Wright, Firemans 
Fund; Cecil F. Shallcross, North British and 
Mercantile and affiliated companies; N. S. Bar- 
tow, Queen and Royal; E. S. Martin, Home. 


Reinsurance in Demand in the West 
Reinsurance is in lively demand in the West, 
owing to the great increase in values and the 
diminishing facilities. Several Western fire re- 
insurance companies which were recently or- 
ganized have ; 
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the contracts they can take 
waiting list, and reinsurance 
eport that they find it dif- 
ficult to cover many of the large lines. The 
Western Inter-Reinsurance Bureau, which is 
affliated with the Western Reinsurance Bu- 
reau, has recently reduced its capacity from a 
double line to a single line, and many of its 
members are forced to seek outside assistance 
in consequence. 

National Board Urges ‘“‘Loyalty Week’”’ 

At the instigation of the National Board of 
lire Underwriters, Governor Edward I. Ed- 
wards has proclaimed “Loyalty Week” in New 
Jersey from February 22 to 28. The National 
Board has addressed all governors and mayors 
in the United States, urgently requesting that 
they designate the week beginning with Wash- 
ington’s Birthday as “Loyalty Week.” The 
newly inaugurated governor of New Jersey 
was the first to respond. 


Home Gains Control of City of New York 

The Home of New York has acquired a large 
share of the stock of the City of New York 
Insurance Company, and will control the latter 
company henceforth. The capital of the City 
of New York was increased last week from 
$600,0Cc0 to $1,000,000, the Home securing all of 
the new issue. The Home will control its new 
auxiliary much as it has operated the Franklin 
Fire of Philadelphia. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOEREFLER, Secretary and Gen’! Mgr. 
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Occidental Underwriters to Begin Operations 

President J. B. Levison, of the Firemans 
Fund Insurance Company, and the Home Fire 
and Marine Insurance Company, both of San 
Francisco, announces that the Occidental 
Underwriters, whose policies will be guar- 
anteed by the two companies, will shortly begin 
operations, confining its business to the Pacific 
Coast, except San Francisco. It will be man- 
aged by the officers of the parent companies, 
and is put in the field to meet the demand of 
agents in various localities. 





Ohio Mutual Federation 

The annual meeting of the Federation of 
Mutual Insurance Associations of Ohio will 
be held in Columbus, February 17-18. Some 
of the speakers at the meeting will be W. H. 
Tomlinson, Superintendent of Insurance; 
V. H. Vahlgren, of Federal Department 
of Agriculture; H. P. Cooper, national sec- 
retary of Mutual Associations; Ohio State 
Fire Marshal Wm. J. Leonard; Ralph Rick- 
man, editor of Fire Protection. 


Confer On Mutuals 


A conference between a delegation from 
the National Association of Insurance 
Agents, headed by President Fred J. Cox, 
and a number of prominent casualty com- 
pany heads, was held on February 3 at the 
Drug and Chemical Club. An exhaustive dis- 
cussion of the activities of mutual companies 
was held. Among those present were: Edson 
S. Lott, A. Duncan Reid, Charles H. Holland, 
John T. Stone and R. J. Sullivan. 


New Farm Schedule in Kansas 


A complete new schedule of farm insurance 
rates has been filed by the stock fire companies 
operating in Kansas, and is now being checked 
by the rating bureau of the Kansas depart- 
ment. It is probable that it will be approved 
during the course of the next few days. The 
new schedule removes many of the objection- 
able features of the old farm schedules. It es- 
tablishes in Kansas the standard discrimination 
against tenant-farmers, but this term rule is 
in effect, or will be put into effect, in every 
State. The rule is that on five-year term pol- 
icies the tenant will be given the same rate 
for his property as if the owner was the actual 
farmer. On the one-and three-years terms, the 
tenant will pay a higher rate than the owner. 

The big complaint on the farm schedule 
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concerned the requirements on the livestock 
valuations. This has been entirely removed, 
and all cattle, horses and other animals will 
be written at a standard rate with a definite 
valuation on each animal. Special animals, 
known as fancy livestock, will be written in 
separate policies, of course, but the new rule 
takes care of varying values of animals ac- 
cording to ages and conditions. 

The new schedule is not entirely satisfactory 
to the department, but is expected to be ap- 
proved for the writing of the 1920 business, 
and further conferences will be held to adjust, 
if possible, the remaining differences. 

Two Wisconsin Mutuals 

At the annual meetings of the Grant County 
Mutual and the Bloomington Fire Insurance 
Company of Wisconsin, the former report 
of S. A. Hatch, secretary and treasurer of the 
Grant County Company, showed reported re- 
ceipts of $5,685, and disbursements of $5,055, 
leaving a balance of $631. The Bloomington 
Mutual Company showed receipts amounting 
to $3,067, and disbursements of $2,892, leaving 
a surplus of $174.85. 

Assessments levied to pay losses amounted 
to 3 mills in the Bloomington Mutual and 5 
mills in the Grant County Company. Both 
companies made a material gain of insurance 
written during the year. 

Globe and Rutgers Seek Reinsurances 

Abroad - 

The Globe and Rutgers of New York has 
consummated a new departure by establishing 
in London an office for reinsuring risks located 
auywhere outside of the United States and 
Canada. H. L'Estrange Malone, who has 
charge of the European interests of the Fi- 
saltimore, is also the 
Globe and Rutgers agent. W. H. Beattie will 
be the fire underwriting manager. 


delity and Deposit of 


Mid-Winter Conference at Richmond 

At a special meeting held in New York last 
week, the executive committee of the National 
Association of Insurance Agents decided on 
Richmond, Va., as the rendezvous for the mid- 
winter conference. The dates set for the meet- 
ing are March 17-18. 


N. J. Association Meets February 19 

The New Jersey Association of Under- 
writers meets at the Robert Treat Hotel, in 
Newark, on February 10. 


Thursday 


Texas Capitol a Bad Fire Risk 

The $5,000,000 granite capitol at Austin, 
Tex., has been classified as a “regular fire- 
trap” by the State Board of Control and a 
risk which no reputable fire insurance com- 
pany would underwrite. The building is 
not only a poor fire hazard, but in some 
places, because of faulty construction, is 
unsafe. There is not one fire extinguisher 
in the entire building and the State, it would 
appear, does not carry one cent of insur- 
ance on the structure. 





Millers’ Mutual Organizing in Dallas 

Preliminary certificate of authority to 
solicit business, but not to write policies, has 
been issued by the Department of Insurance 
and Banking of Texas to the United Millers 
Mutual Fire Insurance Company of Dat!las. 
When this concern has as much as $100,000 
certificate to write 
policies will be issued. The promoters of 
this company are C. P. Collins of Dallas 
and B. P. Bailey, formerly of Dallas but 
now of New York. 


in risks assured, a 


N. Y. Insurance Federation Defers Removal 

Instead of moving this month to Albany, the 
Insurance Federation of New York has de- 
cided to maintain its secretarial offices at 80 
Maiden Lane until about April 1. Coincidently, 
the offices which been leased. in the 
Capital are also on Maiden Lane. 


have 


London Assurance to Absorb Vulcan 

It is announced that the London Assurance 
Corporation, at its head office, has offered to 
purchase the shares of the Vulcan Boiler and 
General of Manchester. The Vulcan has been 
doing business in excess of £200,000 premiums 


annually. 


O. J. Prior Is President 
O. J. Prior, formerly secretary of the 
Standard Fire of Trenton, has been elected 
president of that company, and W. M. 
Crozier has been chosen to succeed him as 
secretary. 

Wm. Brewster Heads Northern 

William of Brewster & Co. 

manufacturers of vehicles, has been elected 
president of the Northern of New York to 
succeed the late Wm. Mason. 


Srewster 





JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice-Pres. 


KING, ALLEY anp LAWRENCE, Inc. 


GENERAL AGENTS 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 
Mill Owners, Iowa 


Acceptable fire risks solicited through agents and brokers in all parts of the United States and Canada. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Seey. 


Pawtucket Fire, R. I. 
Berkshire Fire, Mass. 
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February 12, 1920 


“Lloyds Calendar’ for 1920 


A great deal of information concerning mari- 
time interests, including much of such a nature 
that it had been omitted during the war, is pre- 
sented in the 1920 edition of “Lloyds Calen- 
dar,” which has just been published, Every 
company or agency writing marine insurance 
should possess a copy of this valuable book. 
In the limited space at our disposal it is difficult 
adequately to indicate the scope and compre- 
hensiveness of “Lloyds Calendar.” It is di- 
vided into ten sections, with an appendix, and 
is fully indexed, the entire book comprising 
over 600 pages. 

Section I deals principally with almanac and 
astronomical ephemeris, etc. 

Section II contains a history of Lloyds; copy 
of an old policy dated 1680; Lloyds marine and 
fire insurance policies ; duties of Lloyds agents ; 
data relating to Lloyds signal stations; meteor- 
ological signals; weather intelligence; Lloyds 
salvage agreement; general and _ particular 
average; York-Antwerp rules; general average 
deposits, receipts and guarantees; Lloyds 
average, bottomry and _ respondentia bonds, 
medals, etc. 

Section III presents matter relating to ship- 
ping; freeboard; density of water; signal let- 
ters of British ships, etc. 

Section IV covers suggestions to captains in 
case of disaster; hints to masters of cotton- 
laden steamers; protests; receiver of wreck; 
instructions for using rockets; regulations for 
preventing collisions; signals of distress; rule 
of the road at sea; signals of various kinds, 
etc. 

Section V contains many tables of weights, 
measures and moneys, with their British equiv- 
alents; rules governing many calculations; 
thermometrical tables; length of degrees in 
latitude and longitude, measurements and 
weights of various commodities; units for 
freight; victualing scale; interest and distance 
tables; pressure of water; principal coaling 
stations; table to calculate price of goods; 
wages table; postal information, etc. 

Section VI treats of the sextant; 
chronometer; the compass; Lord Kelvin's de- 
flector and his vertical force instrument; 
points of compass and degrees; compass sig- 
nals; sounding machines and patent logs; list 
of ports and places where ships are swung. 


. the 
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Section VII embraces charts, sailing direc- 
tions and the general navigation of vessels; 
correction of courses; finding the danger 
angle; method of finding stars; Pole Star 
tables; finding of latitude and _ longitude; 
distance of objects when first seen at sea; dis- 
tance of an object by two bearings; special 
warnings to mariners; ice as an obstruction to 
navigation; loading of timber; use of oil for 
modifying the effect of breaking waves; 
tables; tides and tidal streams; pilotage; stand- 
ard time; time signals and light lists; pro- 
vision depots for shipwrecked mariners, etc. 

Section VIII relates to text books for exam- 
ination of masters and mates; meteorological 
instruments at sea; barometer readings at sea; 
weather predictions at sea; wind scale; scale of 
fog intensity; prevailing winds, etc. 

Section IX presents data concerning the 
Royal family; His Majesty’s Ministers; foreign 
ambassadors and consuls in London; stamp 
duties, etc. 

Section X relates to fires on ships; fires on 
wool ships; ports; tonnage dues; quarantine; 
notices to mariners and miscellaneous informa- 


tide 


tion. 

The appendix contains various maps; lists 
of Lloyds agents, places where 
steam pumps can be hired, and a glossary of 
maritime and comercial terms. 

A glance at the foregoing will indicate that 
“Lloyds Calendar” is a work which every fire 
and marine insurance company, agency and 
adjuster should have at hand for reference. It 
is clearly printed on good paper and substan- 
tially bound in cloth. This book is obtainable 
at $2 per copy through The Spectator Com- 
pay, New York. 


surveyors ; 





Tobacco Acreage Risks in New England 

The Hartford 
acreage insurance on tobacco crops in the 
Connecticut The plan, if 
adopted, will be somewhat similar to crop 
insurance as carried in the West and South. 


Fire is considering crop 


river valley. 


S. E. U. A. Executive Committee 
Meet To-day 
A meeting of the executive committee of the 
South Eastern Underwriters Association is 
scheduled for February 12, at Atlanta, Ga. 


Fire Insurance 


Westchester Fire of New York 

The eighty-third annual statement of the 
Westchester Fire Insurance Company of 
New York shows that on January 1, 1920, 
that strong old company had assets valued 
at $9,408,912, according to the official valu- 
ations of the Insurance Commissioners. 
This sum represents a gain of $845,832 com- 
pared with the previous year. 
were $345,571 in unearned premium reserve, 
making the latter $5,551,055, and $379,831 
in net surplus, bringing the latter up to 
$1,719,337. As the company has $1,000,000 
capital, its surplus to policyholders is $2,- 
719,337. The Westchester Fire has trans- 
acted business continuously and successfully 
for eighty-three years, and operates under 
the provisions of the safety fund law of 
New York. The officers of the company 
are: President, Otto E. Schaefer; vice-pres- 
ident and treasurer, H. H. Clutia; secretary, 
C. B. G. Galliard; assistant secretaries, 
George B. Crawford and A. B. Roome: 
chairman, George R. Crawford. 


Other gains 


Takes Earthquake Insurance 

The Globe and Rutgers has issued a policy for 
$250,000 to a California ranchman, insuring a 
section of garden truck land in the San Joaquin 
district against damage by earthquake. The 
owner is securing an enormous revenue just 
now from garden produce and, having protected 
it against fire, wanted protection against earth- 


quake also. The rate paid was not made 
public. 
Fire Notes 
—The Home of New York is issuing a _ special 
aircraft policy for dealers and manufacturers of 
aircraft. 


—In recognition of faithful service rendered, the 
London Assurance has made John H. Packard, here- 
tofore agency secretary, an assistant manager. 

—J. B. Branch has been elected president of the 
Providence Washington Insurance Company. A. G. 
Reals was chosen secretary and George E. Rixby 
treasurer. 
with the 


manager of 


at one time associated 
Commercial later assistant 
the North British and Mercantile, died last week in 
Buffalo 


—Dan Winslow, 


Union and 


at the age of sixty-two. 

—Thomas F. Lennon has joined the aircraft de- 
partment of the Home of New York, having severed 
connections with Fred S, James & Co., New York, 
where he was assistant superintendent of the Marine 
department. 








INCORPORATED 1911 
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INCORPORATED 1870. 
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NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


INSURANCE 


CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


SUNBURY, PA. 


NET SURPLUS $160,473.14. 


NET SURPLUS $116,057.35 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Auto and Marine Insurance 


Extracts From 1919 Statements of Fire and 
Marine Insurance Companies 
(Supplemental to list published in THe Spectator 
last week.) 












Surplus 
Name and Location to Policy- 
of Company Dec. 31 Assets holders 
7&tna, Harttord........ § 1919 $37,114,626 $15,705,995 
11918 32,074, 778 13.904, 033 
American Alliance, Newf1919 3,297,554 2,048,345 
WOM. Foiasoaaewewas 11918 3,021,208 2,044,519 
American Druggist, § 1919 i 477,708 
CAMOCUIMA 10:60 0:0 oc 11918 436,950 
American Merchant, 
POMNOE MAG <.05%:5 5 1919 368,233 257,038 
Arkwright Mut., Boston § 1919 4,253,381 2,130,321 
11918 3,625,458 1,769,272 
Atlantic Mutual, Newf1919 16,958,683 £5,884,499 
Oe ee re ea mrary S - 11918 19,480,307 6,140,100 
— ne, Sioux 
IR, FS EP eos ob so 1919 195,080 192,608 
Automotive, Mason City, 
MWA We. chpieriw wae ses 1919 141,361 140,950 
‘Birmingham Fire, Pitts- {1919 565,396 400,368 
DISGUS o ios ow sene sede 11918 549,463 392 a 
Blackstone Mut., Provi-§ 1919 2,217,518 
oe ee ee ee 11918 1,973,396 
Boston Mfrs. Mut., Bos-§1919 = 5,357,007 2,663,073 





SE kvavsisccaesereen 11918 4,526,052 2°207.! 36 
Caledonian American, § 1919 540,639 516,276 
New York .......... 11918 259,404 242,448 
Carolina, Wilmington.. {1919 160,949 118,063 
11918 147,390 110,498 

City, New York ....... {1919 2,376,271 1,052,596 
11918 2°0! 50,147 1,009,552 

Cleveland National, {1919 1,827,042 1,246,073 
Cleveland, O. 3.0.55 11918 1,662,212 1,209,812 


Columbian, Indianapolis (1919 599,871 305,844 
’ 


1918 529,198 272,180 


Cotton and Woolen § 1919 1,087,967 524,116 
Mfrs. Mut., Boston.. 1 1918 935,755 462,879 
County, Philadelphia... § 1919 1,053,550 645,906 
11918 1,085,003 600,486 


Farmers, Cedar Rapids. § 1919 1,168,969 
1918 1,029,307 





Firemen and Mechanics, § 1919 278,436 150,366 
Indianapolis ........ 11918 201,606 144,609 
Grain Belt, Des Moines 1919 159,606 160,801 


Great American, New§1919 33,201,678 21,010,376 
MK. Sides cemvencene 11918 30,716,447 15,484,934 
Hamilton Fire, Newf1919 1,723,635 804,426 
11918 1,439,350 611,228 

Harmonia, Buffalo . §1919 457,975 448,783 
MAGE. 3 ich. arh wd eres a 11918 441,850 439,639 





Pioneer in Aircraft Insurance 

Although it has confined its writing on air- 
planes to the State of California, the Fire- 
mans Fund of San Francisco has accumulated 
considerable valuable experience on this class. 
The company claims the distinction of having 
been the first to enter the aircraft insurance 
field in the United States, having written its 
first policy in April, 1918. Until it has ac- 
quired a more thorough knowledge of every- 
thing which is held essential to conservative 
aircraft underwriting, the Firemans Fund will 
continue to limit its operations to its home 
State, where conditions are as favorable as 
any other section of the country. 

The various classes of coverage offered are 
fire and theft, collision ($100 de- 
ductible) and property damage. With each ap- 
plication the owner of the plane is required 

fill out a questionnaire. The requirements 
of the pilot are not more stringent than might 
well be expected, and a person who has flown 
fifty hours’ solo during the year previous to 
the date of application seldom has difficulty in 
getting the desired insurance. 


fire only, 


F. Churchill Whittemore Dies 
F Churchill Whittemore of St. Louis, one of 
the best-known insurance agents in the West, 


died a few days ago. 
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AUTOMOBILE AND 
MARINE INSURANCE 








Japanese Marine [nsurance 


The latest matter of interest in insurance 


circles is a report to the effect that the Nippon 
Yusen Kaisha contemplates either the acquisi- 
tion of a marine insurance company or the es- 
tablishment of such a concern. The former 
plan is thought to be the more advantageous ; 
and since a number of prominent officials of 
the Nippon Yusen Kaisha are already in- 
terested financially or otherwise in the Fuse 
Marine Insurance Company, it is expected that 
this concern may come under the control of the 
steamship company. The latter has hitherto 
supported the Tokyo Marine Insurance Com- 
pany. 

The Mitsui Bussan Kaisha has recently es- 
tablished the Taisho Fire and Marine Insur- 
ance Company, and the Mitsubishi Marine 
Company has been established by the Mit- 
Company. Both of these important 
organizations have extensive shipping interests, 
the insurance of which is now allotted to their 
subsidiaries created for that purpose. It is 
also reported that the Tokyo Kisen Kaisha is 
negotiating in regard to special relations with 
the Nippon Marine Insurance Company. 


subishi 


New isian eae in New York 
Smyth, 
separate incorporation 
automobile departments as Robinson, Sanford 
& Stoney, Inc., address 68 William street; 
president, Wade Robinson; vice-presidents, G. 
Foster Sanford, John M. Stoney, Jr.; secre- 
tary-treasurer, Charles S. Forbes. Mr. Wade 
Robinson becomes vice-president and director 
of Smyth, Sanford & Gerard on March 1, 1920. 
Automobile Situation in the West 

The automobile insurance situation is prac- 
tically monopolizing the interest of Western 
insurance men just now. The majority of the 
Western managers feel that the East has not 
understood the situation in the West, as the 
East has been largely free from the competi- 
tion of the small local mutuals and inter- 
insurers which has cut so severely into the 
Western business. Many Western managers 
say they are getting comparatively little auto- 
mobile insurance from the country districts 
and small towns, where the business had been 
most profitable, the bulk of it going to the 
mutuals and inter-insurers. The business they 
get comes largely from cities and the larger 
towns, where losses have been so heavy that 
the mutuals have kept out. In consequence, 
much interest attached to the meeting of the 
Western Automobile Underwriters’ Conference 
held in Chicago last week, at which the results 
of the recent meetings in New York were re- 
ported by the Western delegates. There are a 
number who believe that if the West is not 
given what is regarded as proper considera- 
tion in the way of schedules and commissions, 
which would make it possible to meet the com- 


14 


Sanford & Gerard, Inc., announce the 
of their marine and 


Thursday 


petition, it should cut loose from the confer- 
ence and handle the automobile business on an 
independent basis. The company officials, tak- 
ing a broader view of the situation and seeking 
untformity in schedules throughout the coun- 
try, are naturally not in sympathy with this 
view. 


Confer on Western Conference Situation 

An important conference is being held this 
week in Chicago between Western automobile 
managers and the heads of several large East- 
ern companies engaging in the automobile line. 
The object of the meeting is to arrange an 
amicable settlement of the trouble 
from the refusal of the National Conference 
to accede to the demands of the Western Con- 
ference for a 33 1/3 per cent in reduction in 
rates and for 25 per cent commissions; also 
to attempt to get the Western officials to sec 
the light in the matter of the promulgation of 
the new so-called “analytic” schedule of rates, 

The names of the Eastern executives who 
have gone to Chicago for the conference are 
withheld. The meeting, it is said, will be frank, 
and all cards laid on the table. If the West 


arising 


refuses to come to terms, 
for the National Conference virtually to draw 
a ring around the territory which falls within 
the jurisdiction of the Western Conference, 
and members of the latter would be left to 
operate under their own arbitrary rulings. 
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Farmers National Life, Chicago 

William E. Swift has been elected an 
assistant secretary of the Farmers National 
Life Insurance Company of Chicago, and 
the other officers have been re-elected. 

The statement of the company shows 
that on December 31 last, it had more than 
$900,000 of assets, with a surplus to policy- 
holders of $468,095. The life insurance 
gained during 1919 was $4,707,675, bringing 
the total in force up to $12,529,925. The 
company also has $8,451,250 of accident in- 
surance in force. President John M. Stahl 
is to be congratulated upon the excellence 
of the results attained last year. 

The company has increased its capital to 

200,000, in order to comply with the legal 
requirements of some States, but has not 
employed any stock salesmen in placing its 
capital stock in the last five years, and has 
done whatever it could to discourage efforts 
to dislodge stockholders. The fine record 
made by the company last year should be 
eminently gratifying to policyholders, stock- 
holders, officers and agents of the Farmers 
National Life. The company now has $2.20 
of admitted assets for each dollar of policy 
reserve’ or liability. 





Cleveland Life Insurance Company 

Further commenting upon the fine showing 
made last year by the Cleveland Life Insurance 
Company, of Cleveland, O., it is interesting to 
note the progress made by four-year periods. 
Glancing at the assets, insurance in force and 
annual income, respectively, at the ends of the 
years 1907, IQII, 1915 and I9g19, it was found 
that they were as follows: Assets, $157,103, 
$476,963, $1,126,895 and $2,949,882; insurance 
in force, $206,500, $6,585,280, $11,167,120 and 
$126,341,797; annual income, $609,577, $187,136, 
$443,692 and $1,142,302. President Hunt has 
made a remarkable record of progress for his 
company. 


International Life, St. Louis 

The statement of the International Life of 
St. Louis, as of December 31, 1919, shows 
$13,261,727 of assets and a surplus to policy- 
holders of $776,875. The important gains 
of the year were about $25,000,000 in insur- 
ance in force, one and two-thirds million 
dollars in assets, over three-fourths of a 
million dollars in premium income, one and 
one-half million dollars in reserve, and over 
$124,000 in surplus. 





Agricultural Life of B.y City, Mich. 


Fine progress was made last year by the 
Agricultural Life Insurance Company of 
America, located at Bay City, Mich. It closed 
the year with $5,931,000 of insurance in force, 
or more than double the amount outstanding a 
year earlier, and by January 15, 1920, had in- 
creased the amount to $6,058,000. Its premium 
income was more than doubled, having reached 
$224,149 in 1919, while its assets increased 60 
per cent, to $351,830. After setting aside a re- 
serve of $117,504 (an increase of 147 per cent), 
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the surplus to policyholders amounted to 
$234,236—an increase of $61,591. It is clear 
from the foregoing that the Agricultural Life 
is under very progressive management, and this 
is further emphasized by an inspection of its 
record during the past four years, demonstrat- 
ing yearly increases in all important items of 
its statement. 

Francis F. McGinnis is president of the com- 
pany. Willard E. King is its vice-president and 
manager of agencies, and Franklin A. Benson 
is its secretary and superintendent of agencies. 


George Washington Life of Charleston, 
W. Va. 

A very satisfactory exhibit is made by the 
George Washington Life Insurance Company 
of Charleston, W. Va., as of December 31, 1919. 
It shows assets aggregating $2,022,049, an in- 
crease of over $100,000, and a capital and sur- 
plus of $300,000, an increase of some $15,000. 
The insurance in force, $13,723,045, shows an 
increase of about $2,000,000. The premium in- 
come also advanced substantially to $452,816, 
while the payments to policyholders amounted 
to $165,589. The percentage of lapses decreased 
during the year, evidencing thrifty policy- 
holders and satisfaction with the company’s 
management and _ contracts. Harrison B. 
Smith is president of the George Washington 
Life, and he is assisted by an ample and capable 
official staff. 

Conservative Life, South Bend, Ind. 

The Conservative Life of South Bend, 
Ind., has just celebrated a banner year by 
holding a banquet in its home city at which 
more than 100 agents and officers of the 
company were present. The results of its 
year’s work are graphically set forth in the 
following figures: 


IQI9 1918 

Death claims .......... $39,519 $40,540 
Premium receipts ...... 179,675 133,821 
Legal reserve ......... 223,678 150,286 
Insurance written ...... 3,531,005 3.020.170 
Insurance gained during 

A (| apne perenne eerie 1,828,133 1,241,445 
Gross assets... 6.55% 360,142 280.774 


Bankers Life Insurance Company of 
Nebraska 

Great gains are evidenced by the thirty- 
third annual statement of the old line Bank- 
ers Life Insurance Company of Nebraska, 
which is located at Lincoln. It is observed 
that the insurance issued in 1919 amounted 
to $16,764,918, while the gain of insurance in 
force was $12,890,946, the amount of in- 
surance outstanding at the end of 1919 
having been $83,037,165. Other gains indi- 
cated by the statement are as follows: In 
assets $1,651,918, in reserve $1,364,080, and 
in surplus $292,683. 

The company now has resources aggre- 
gating $16,022,227, while in addition to its 
capital of $100,000, it has a surplus of $4,517,- 
044, giving it a surplus to policyholders of 
$4,617,044. The reserve on the actuaries’ 
four per cent table is $11,073,129. The death 
rate per 1ooo last year was 4.92, while 
the lapse ratio per 1000 was only 3.19. 
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Life Insurance 


The company enjoys the destinction of 
leading all other companies in its home 
State in the amount of old line insurance 
in force. 

The officers of this progressive company 
are the following: President, H. S. Wilson: 
vice-president, D. W. Cook; secretary, M. L. 
Blackburn; treasurer, F. M. Sanders; actu- 
ary, E. C. Ames; medical director, A. R. 
Mitchell. 





Central Life of Fort Scott, Kan. 

Gratifying gains are noted in comparing the 
statement of the Central Life Insurance Com- 
pany, of Fort Scott, Kan., as of December 31, 
1919, with that of the previous year, among 
them being increases of over $100,000 in assets, 
over $12,000 in surplus, more than $113,000 in 
reserve, over $1,270,000 in new business issued, 
and over $1,800,000 in insurance in force. The 
Central Life has now $785,269 of assets, a re- 
serve of $682,996, and a surplus to policy- 
holders of $92,374. New business was written 
amounting to- $2,184,500, and the company 
closed the year with $7,026,000 in force. The 
bulk of the company’s assets is invested in 
mortages and United States and municipal 
bonds. Its premium income last year was 
$251,305. The officers of this enterprising 
company are to be congratulated upon the re- 
sults of the year’s work. 


Bankers Life’s New Policies 


The Bankers Life of Des Moines announces 
an entirely new line of policies, for which it is 
hoped to have the approval of the Iowa Insur- 
ance Department within the next few days. 
The most important modification to be con- 
tained in the new policy forms is the basing of 
the reserve upon the select and ultimate stand- 
ard rather than upon the full net local premium 
basis. It has been found desirable to make this 
change in order that the company may be in a 
position to share in the good insurance which 
is being written to-day. J. E. Flanagan, actuary 
of the Bankers Life in making this announce- 
ment, states that the company has been some- 
what handicapped in the past because of its 
rigid reserve standard. The surrender values 
in the new policies will be the same as those 
in the old contracts. 


Southern States Life of Atlanta 

The year has started off finely for the South- 
ern States Life Insurance Company of Atlanta, 
that company having received applications in 
January, 1920, for $1,367,020, as compared with 
$778,100 in January, 1919. President Wilmer 
L. Moore is aiming to increase the company’s 
business in 1920 at least fifty per cent over that 
of 1919. 


—The Guaranteed Equity Life Company of Chi- 
cago has issued an interesting folder describing its 
individual accounting life policy. 

—The National Association of Life Underwriters 
has leased new and enlarged quarters in the National 
Association building, 23 W. 43d street, N. Y., and 
will vacate the old office at 56 Pine street during 
February. 


Life Insurance 


Fraternal Congress Programme 


John R. Frazer, Grand Master Workman of 
the A. O. U. W. of Arkansas, president of the 
Presidents’ Section of the National Fraternal 
Congress, has completed the programme for 
the session of that organization, to be held in 
the Hotel Sherman, Chicago, February 25 and 
26. This is a national organization including 
all fraternal societies of the country. The pro- 
gramme: 
and what follow-up system 
Lloyd T. 
Wood- 


‘“‘What Causes Lapses, 
is best adapted for Reinstatements,” by 
Binford, eminent counsel of the Columbian 


men, Atlanta, Ga. ae ; 
“Fraternal Insurance Legislation,’ by Hill Mon- 


tague, president National Fraternal Congress of 
America, also W. W. Bryant, chairman committee on 
statutory legislation, N. F. C. A 

“Readjustment, Its Problems and Their Solution,” 
by A, L. Hereford, supreme chancellor Court of Honor, 
Springfield, Ill. 

“Scientific and Successful Readjustment,” by 
Hervert G. Shimp, president International Insurance 
Service Company, Chicago, Ill. 

‘Fraternal Ills, Their Diagnosis and Prognosis,” by 
Dr. A, V. Lodge, national president Sons and Daugh- 
ters of Justice, Kansas City, Kan. 

“Field Workers, Suggested Methods of Compensa- 
tion and Effective Co-operation,’ by George A. Scott. 
national president National Protective Legion, Wav- 
erly, N. Y. 

“Why We Deputies Sometimes Fail,’ by Thomas 
A. Connelly, State Superintendent of Illinois for the 
O. U. W. of Iowa. 

“Expense Loading for Fraternal Societies,” by E. J. 
Dunn, Loyal American Life Association, 
Chicago, Ill, 

“Throw Off the Shackles,” by Carlos S. Hardy, 
supreme president The Fraternal Brotherhood, Los 
Angeles, Cal. 

“Medical Examinations 


president 


and Payment for Same,” 
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round-table discussion led by John R. Frazer, grand 


master workman A. O. U, W. of Arkansas. : 

“Valuable Service, Efficiently Rendered,’ by George 
S. Galloway, manager United Service Bureau, Chi- 
cago, Ill. 


Vancouver Agencies Prosperous 


The past year for the life companies operat- 
ing in British Columbia has been a record one, 
almost, if not all, of the agencies having far 
exceeding their allotments, and this in the face 
of the acid-demands of blood-pressure now en- 
tailed upon proponents, with consequent in- 
creased declinations as well as heartburnings on 
the part of the average agent who experiences 
keenest competition in a Province where an 
absolute majority of the male adult population 
are either full-fledged agents or “strikers,” i. e., 
“spotters.” 

Mr. Leach of the Sun Life of Canada, with 
the help of his enthusiastic staff, had a banner 
year, as also have Messrs. Watt of the New 
York Life, and Campbell of the Equitable, and 
Farrant, the genial and popular manager of the 
Confederation. 


Protective Life of Alabama 

William D. Jelks, president of the Protective 
Life of Birmingham, Ala., is happy over the 
record of his company for t1919, the state- 
ment showing an increase of I5I per cent in 
business in force, an increase of 123 per cent in 
new business as compared with 1918. The 
assets are $1,215,140, with surplus of $102,148. 


Thursday 


Dr. Arthur B. Wright Dead 

Dr, Arthur Brownell Wright, who resigned 
a few months ago as chief medical ex- 
aminer with the Travelers Insurance Com- 
pany to become a general life insurance 
examiner in New York city, died at his 
home in Hartford last week after a_ brief 
illness of influenza-pneumonia. During his 
long career in insurance work Dr. Wright 
has built up an enviable reputation, and was 
rated among the most competent life examiners 
in the country. 

Dr. Wright was a graduate of the College of 
Physicians and Surgeons, New York, and a 
member of the Manhattan Institute for the 
insane staff for eight years. He entered the 
New York office of the Travelers in 1903 and 
came to the home office in 1907. 


Gordon Case Dead 

Gordon Case, who recently joined the forces 
of Frank J. Haight of Indianapolis, died last 
week in that city of pneumonia. After graduat- 
ing from Yale and taking a special actuarial 
course, he joined the statistical staff of THE 
SPECTATOR, going thence, after some years of 
efficient and painstaking service, to the New 
York State Insurance Department. Later he 
saw service on the Mexican border, and at the 
outbreak of the great war became attached to 
the 351st Heavy Field Artillery, being acting 
captain of Battery B when the armistice was 
signed. He was 35 years old, and a native of 
Peconic, L. I. 





ASSETS 
First Mortgage Loans..... ee 
U. S. Government Liberty E Bonds... .. 
Michigan War Bonds. : ae 
War Saving Stamps 
Cash in Banks 
Cash in Home Office. 
Policy Loans. 
Renewal Premium Notes ‘on Policies in Force. 
Agents’ Balances.......... ate : 
Interest due and accrued 


Liabilities) 


Furniture, Fixtures, Stationery, Supplies..... 


Total Assets... 


Net Deferred and Uncollected Premiums (Reserve charged i in 


The Agricultural Life Insurance Company 


Of America 
FRANCIS F. McGINNIS, President and Founder 
FINANCIAL STATEMENT, DECEMBER 3lst, 1919 


LIABILITIES 
Death Claims (awaiting proofs or unpaid) 


$160,622.73 
157,550.00 
1,000.00 
41.00 
20,390.16 
3,108.23 
380.00 


1, we 85 |! Dividends 


8.43 : 
5 024. 09 Premiums 


6,539.59 
9,361.24 


$366,549.32 








LARGE OAKS FROM LITTLE ACORNS GRO 
Growing as the Name essaieraiellaies PROGRESS Sy YEARS 


Reserve (Michigan Standard), 
disability benefits, also for additional accidental death 


Partial payments on first year premiums 65.72 
Salaries, office expenses, bills and accounts 

Dividends left with the Company to accumulate at interest . 

due policyholders on uncollected and deferred 


War Tax on policies accrued 
Capital and Surplus to protect policyholders 


Total a meen 


) a None | 
including total and permanent 


$117,594.00 


1,005.02 
540.60 


126.32 
1,306.85 
266.96 
245,643.85 


$366,549.32 





Year Ending Premium Income 
$ 6,527.00 
48,999.00 
97,457.38 
224,148.65 


| 
December 31, 1916 | 
December 31, 1917 
December 31, 1918 
December 31, 1919 


Net Geine | Amount 
In 1919 over | $126,691.27 
1918 | 130 pore cent. 


Interest and 
Other Receipts 
$ 82,410.00 
51,707.00 
59,270.90 
106,509.08 


Amount 
$47,238.18 
80 per cent. 


Admitted Assets 


$ 113,980.00 
149,204.00 
220,169.30 
351,830.39 


Total Income 


|  $ 88,937.00 
| 100,706.00 
| 156,728.28 


Reserve 


$ 1,974.00 
15,445.25 
47,524.00 

117,594.00 


Admitted Capital 
and Surplus | 

$ 111,968.70 
133,750.15 
172,645.30 
234,236.39 


Insurance 
in Force 
$ 175,000 


5,931.000 





330,657.73 


Amount 
$131,661.09 
60 per cent. 


Amount 
$173,929.45 
111 per cent. 


Amount 
$70,070.00 
147 per cent. 


Amount 
$ 3,216,115 
118 per cent. 


Amount 
$61,591.09 
36 per cent. 











days. 


WILLARD E. KING, 


Vice-President and Manager of Agencies. 


Statistics show that less than 3 per cent. of the companies in operation today accomplished as much in an equal period of existence, namely 39 months and 5 
The low net cost for Life Insurance protection, a liberal annual dividend schedule in its policies, and prompt payment of losses are important phases of 
the splendid service this company renders to its policyholders. 

INSURANCE IN FORCE, JANUARY 15th, 1920 
Over $100,000 in first real estate mortgages, deposited with the State Treasurer of Michigan. 


HOME OFFICE, BAY CITY, MICHIGAN 


. $6,058,000.00 
Worth over double the amount loaned thereon. 


FRANKLIN A. BENSON, 
Secretary and Supt. of Agents, 
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A STRONG ALLY 


Achievements of Life Extension Institute 
Largely Benefit Life Companies 


FOSTERED BY PRESIDENTS’ ASSOCIATION 


Eminent Men Associated in Great Semi-Philan- 
thropic Project; Success of First Six Years 
Lays Foundation for Expansion 

About fifty men eminent in science, busi- 
ess and public affairs met recently at the 
Union League Club in New York. They 
were there to eat a dinner to which they had 
been invited by the Life Extension Institute 
and to hear a report of its progress during 
the past six years. 

Ex-President Taft, chairman of the 
board of directors of the Life Extension 
Institute, was toastmaster. Those present 
were interested, not in a financial way, but 
ina public way. Many of them, members of 
the Hygiene Reference Board of the insti- 
tute, had given the prestige of their names 
and the solid support of their scientific 
counsel to this enterprise, which was looked 
upon by many wise insurance men when it 
was launched as a more or less chimerical 
experiment. The purpose of its founders 
was never questioned, but they were often 
amiably informed that they were fifty years 
ahead of the times—poor consolation for 
men who have passed the ado 
lescence! 

At this dinner reports of the business and 
scientific progress of the institute 
made by Harold A. Ley, president; Dr. 
gene Lyman Fisk, medical director. Pro- 
fessor Irving Fisher, chairman of the 
Hygiene Reference Board, who was such an 
important factor in the formation of the in- 
stitute, talked interestingly of its genesis, 
ideals and purposes. The addresses de- 
livered in the course of the evening reflected 
the reaction of some of the best scientific 
minds in this country to the propaganda of 
the institute for prevention of disease and 
the upbuilding of national vitality. 


age of 


were 
Ieu- 


No Loncer AN EXPERIMENT 

lt was made very clear that the Life Ex- 
tesion Institute is no longer an experiment. 
While it may be spoken of as an infant 
because of the immense possibilities of 
growth, it has already achieved well-merited 
success, One eminent educator recently 
said of the institute that, entirely apart from 
the direct service that it had rendered to the 
public in providing periodic medical exami- 
Nations and placing educational matter i= 


the hands of many thousands of people, it 
has activated great public health movements 
and through. its various public annaunce- 
ments has planted suggestive information 
broadcast throughout the land and has ex- 
erted a powerful influence in the creation 
of higher health ideals. 

Mr. Ley, the president and founder of the 
institute, recounted how this idea had been 
developed in his mind as an inspiration. 
It was a life insurance agent who supplied 
the stimulus. Mr. Ley said: 


The whole thing started in 1909. A fel- 
low came around and I agreed to take out some 
insurance through him (cheer up, man with a 
rate-book!) and he said, “Why don’t you go 
over and be examined? If the examination 
is all right, put in your application, and if 
it is not, pay for it yourself.” I answered, 

“Tt seems you have enough insurance on 
me, so that you ought to know whether you 
have a good=risk or not.” (I had $55,000.) 
That started me off on a line of thought 
that has resulted in you men being here to- 
night. It occurred to me that an exami- 
nation for one company would be a good 
thing for all the other companies that I car- 
ried insurance in. I thought it would be a 
good idea to have periodical examinations 
for policyholders, so that they could learn 
their condition and take steps to protect 
their health interests. 

About that time I saw in a Springfield 
paper an address which Professor Fishere 
had delivered before the Association of Life 
Insurance Presidents, advocating health 
work by life insurance companies. I got 
in touch with Professor Fisher and asked 
him for an interview of five minutes. After 
I had been with him five minutes, he said it 
would take a little more time. 


Mr. Ley recited how the matter drifted 
along until the spring of 1913, when he again 
called on Professor Fisher and urged upon 
him the formation of the institute on a 
semi-philanthropic basis, in order that the 
unqualified support of leading scientific men 
could be obtained in carrying forward the 
work of the institute as an organization 
functioning pre-eminently for public benefit. 
On this basis Professor Fisher was finally 
persuaded to organze the Hygiene Reference 
30ard—ahbout one hundred leading scientific 
men. 

LIFE 
Ley recounted how the plans of the 
dinner 


PresIDENTS GAvE Support 


Mr. 
institute crystallized in a 
given in October, 1913. by Mr. Taft to the 
presidents of the five largest insurance com- 
panies, at “which a thorough discussion of 
the plans of the institute took place. There 
were present at that time Judge Day of the 
Equitable, Darwin P. Kingsley of the New 
York Life, Haley Fiske of the Metropolitan. 
Forrest F. Dryden of the Prudential, Gran- 
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ville White of the Mutual Life, Charles H. 
Sabin of the Guaranty Trust Company, Gen- 
eral Gorgas, Henry P. Professor 
Fisher, and others. 

At the conclusion of the Mr. 
Fiske of the Metropolitan signified his 
confidence in the outcome of such a plan 
and the Metropolitan made a contract with 
the institute for the examination of certain 
groups of policyholders determined by the 
age of the policies. Later this privilege 
was. extended to the entire group of ordi- 
nary policyholders. Several other 
panies also made contracts with the insti- 
tute. 

After the work was well started in the 
early part of 1914, it became evident that 
there were fields other than life insurance 
in which the institute could function, 
arrangements were made the ex 
nation of .industrial and commercial 
ployees and individual membership in the 
institute was invited. 

A recently developed plan, which, in the 
opinion of many life insurance experts, as 
well as leading business men and manu- 
facturers, promises a solution of serious in 
dustrial and social 
combined service covering life 
surance, health insurance, and the periodic 
examination and educational service of the 
institute. The institute does not, of course, 
underwrite insurance. 

The peculiar merits of this particular 
plan lie in-the fact that a benefit organiza- 
tion is established in the plant which 
seventy-five per cent of the force must vol- 
untarily join. For a life 
of $1,000, $10 per week sicix benefit and 
the yearly examination service of the in 
stitute the employee pays at the rate of 
$1.00 per month. The balance of the 
premium to secure this service is paid by 
the employer and ranges from $11 to $14 
per annum, depending age of the 
group. In this way a man, non- 
paternalistic, comprehensive 
and protective service is established, which 
should prove of benefit in allaying unrest 
and discontent, as 
rate and the death rate. 
has already taken root and is looked upon as 
a thoroughly practical means of extending 
constructive benefits to the mass of the 
It does. not, however, lift the re- 
sponsibility from life insurance companies 
of providing periodic physical examinations 
to policyholders in general. 

Mr. Taft, in speaking of the dinner 
to the presidents of the great life insurance 


Davisen, 


dinner, 


com- 
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for cami- 
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problems, includes a 


group in- 


insurance benefit 


upon the 
man to 


cO-operative, 


well as in lowering the 


sick This service 


people. 
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companies in 1913, said: “We got a good 
deal of information at that dinner, but the 
only real aid we got was from Dr. Haley 
Fiske. I call him a doctor, and he ought to 
be a doctor, although he. is now -president 
of the Metropolitan Life Insurance Com- 
pany. That meant business.” ‘ 


A VALUABLE INSTITUTION 

Dr. Lee K. Frankel, vice-president of the 
Metropolitan, declared, in the course of his 
address: “I think the day has gone by 
when any apology is needed for the insti- 
tute and particularly for its business side. 
Its value to me is the business point of 
view, for the reason that what I see in the 
Life Extension Institute is the application 
of business methods to the problem of 
health. I think it only fair to say that so 
far as we are concerned we consider it one 
of the best institutions we know of for the 
greater education of the public at large in 
the proper care of health.” 
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offices in all large cities, where the work 
can be done as effectively as at the head 
office. To take care of its life insurance 
needs and the applications for membership 
throughout the country it has a staff of 
7,000 physicians who have been instructed 
in its methods. Extremely valuable work 
is being performed by these field exami- 
ners. Also, there is a reaction on the pro- 
fession throughout the field owing to the 
stimulation in diagnostic technique that 
arises from the standard routine required 
by the institute. Physicians are inspired to 
become so proficient in making these 
physical examinations that the needs of 
the individual may be thoroughly aseer- 
tained without the necessity of his going 
from one specialist to another. When the 
specialist is really needed this fundamental 
physical overhauling should reveal the type 
of specialist that is required. The follow- 
ing table affords, as it were, a vital picture 
of the population: 


ANALYSIS OF TYPICAL INDUSTRIAL, COMMERCIAL AND INSURANCE GROUPS 
(Figures Derived From More Than 10,000 Cases) 


No physical impairment reported—no modification of 
Loni Habite FORMINE) <5. i5 oop 6 00:0 5.6 5:6 6.10)0-5:6.0%00 
Slight physical impairment or defect requiring obser- 
vation or hygiene guidance .............++00-5 
Moderate physical impairment or defect requiring 
some form of hygienic guidance or minor medi- 
cal, dental or surgical treatment............... 
Moderate physical impairment or defect, medical 


supervision or treatment advised in addition to _ 


hygienic guidance ........eseeeseeeeeee eer eres 


———Industrial—, -——Commercial—, : 

Men Women Men Women Life Ins. 
Av. Age Av. Age Av. Age Av. Age. Av. Age 
34 25 26 26 37 
0% 0% 0% 0% 0% 
10 23 10 12 #4 6 
41 54 52 58 63 
Bia) 19 44 21 | 
9 4 9 9 = 


Advanced physical impairment or defect requiring 
systematic medical supervision or treatment.... 
Serious physical impairment or defect urgently de- 
manding immediate attention ..........++++++: 


At the dinner Dr. Eugene Lyman Fisk, 
medical director, described the scientific 
progress of the institute and stated clearly 
the ideal underlying its work. He em- 
phasized the fact that the service was not 
merely to prolong human life, but to pro- 
long the period of vitality and usefulness— 
what he termed the “health span.” He 
pointed out how, even in a comparatively 
long life, the health span was usually pitia- 
bly short—that is, the period of exuberant 
vitality, of abounding health. Lowering 
the death rate and the prolongation of the 
life span are by-products of efforts to build 
up the man-power of the country. Man- 
power in its best sense connotes not only 
freedom from disease but greater capacity 
for living and enjoying life. 

The scientific theory of the institute is 
that a physician can be trained to make a 
thorough physical examination, the results 
of which, together with the personal history 
of the individual, will form the basis for 
counsel as to the correction of hygiene, or 
the needed medical, surgical or dental at- 
tention. 

ActTIvITIES BROADENING 

A system has been instituted which a 
thorough examination of each region of 
the body is made. At the head office this 


work is intensified and broadened by the 
scope of its laboratory and X-ray facilities. 
The institute is planning to establish branch 
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The commercial and industrial figures 
are based upon more than ten thousand ex- 
eiminations made by trained head office ex- 
perts and a study of the conditions. In- 
tensive investigation of the types of impair- 
ment found is being made; also of the cor- 
relation of impairments. In due course 
this invaluable data will be published. An actu- 
arial study has not yet been made of the effect 
on mortality of the life insurance com- 
panies’ examinations, but such a study is 
planned -for the next year. 

In the industrial field the re-examination 
of employees has proved that more than 
sixty percent show a measurable improve- 
ment in condition. There are numerous 
instances of lives saved through the revela- 
tion of unsuspected impairment and the 
application of needed surgical and medical 
correction. 


EmInent Men AssoctaTED IN Work 


The founder, Mr. Ley, is the head of one 
of the largest contracting firms in this 
country and he had no financial need to 
establish a money-making institution. He 
has served the institute without salary, 
giving at least as much of his time to its 
affairs as he has given to his regular busi- 
ness. 

The present personnel of the institute is 
as follows: 


W. H. Taft, Chairman, Board of Directors. 
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Maj. Gen. W. C. Gorgas, U. S. A., Con- 
sultant on Sanitation. 

Professor Irving Fisher, Chairman, Hygiene 
Reference Board. 

Harold A, Ley, President. 

Eugene Lyman Fisk, M. D., Medical Di- 
rector. 

James D. Lennehan, Secretary. 

On the Hygiene Reference Board are 
such names as: 

Rupert Blue, M. D., Surgeon General, U. S. 
Public Health Service. 

Admiral William C. Braisted, Surgeon Gen- 
eral, U. S. Navy, President American Medical 
Association. 

W. S. Rankin, M. D., Secretary and Treas- 
— Board of Health, State of North Caro- 
ina. 

George Blumer, M. D., Dean, Yale Medical 
School. 

William J. Mayo, M. D., ex-President of 
American Medical Association. 

Victor C. Vaughn, M. D., Assistant Surgeon 
General (reserve), U. S. Public Health Ser- 
vice; Dean, Department of Medicine and Sur- 
gery, University of Michigan; ex-President, 
American Medical Association. 

Hugh Hampton Young, M. D., Associate 
Professor of Urological Surgery, Johns Hop- 
kins University. 

Walter B. Cannon, M. D.,~Professor of 
Physiology, Harvard University. 

William L. Welch, M. D., Dean, School oi 
Hygiene and Public Health, Johns Hopkins 
University. 

C. E. A. Winslow, “Anna M. R. Lauder,” 
Professor of Public Health, Yale University. 
Curator, Museum Natural History, New York. 

C. B. Davenport, director, Carnegie Sta- 
tion for Experimental Evolution; director. 
Eugenics Record Office. 

Carlos Fernandez Pena, M. D., president. 
Associaton of National Education; secre- 
tary, National League Against Alcoholism. 

Col. John George Adami, M. D., vice- 
chancellor University of Liverpool. 

A. D. Blackader, M. D., professor of 
therapeutics, McGill University, Montreal. 

Professor D. S. Kitasato, chief of Kita- 
= Institute for Infectious Diseascs. 

OKYO. 


Prudential to Insure Groups 

President Forrest F. Dryden, of the Pru- 
dential Insurance Company of America, has just 
announced that that company will insure the 
lives of groups of Canadian employees of fift, 
or more persons at group rates, no examination 
being required. Mr. Dryden, in making the 
announcement, says: 

We believe that there can be no doubt that 
group insurance will meet with the same success 
in Canada as in the United States, where it is 
becoming increasingly popular, and where it is 
looked upon as serving a double purpose—that 
of furnishing insurance where -it is greatly 
needed, and aiding and establishing more cordial 
relations between the employees and the em 
ployer. 





Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli 
cation. More than 400 salesmen are using Hull's 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
SE: A 
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THE PART-TIME EVIL 


Harry T. Miller Outlines. Steps Taken 
for Its Elimination 








LARGE CITIES CAN BE FREE 





Rural Communities Present Harder Problem in 
Effort to Give Whole-Time Agents a 
Square Deal 

“The use, abuse and misuse of the part-time 
agent” was the title of an address delivered last 


month before the St. Louis Association of Life ~ 


Underwriters by Harry T, Miller, agency. di- 
rector at Minneapolis of the New York Life. 
\Ir. Miller began by deprecating any movement 
at this time for the elimination of the part-time 
agent in small towns or rural districts. ‘‘Part- 
timeism,” he said, “is a practice or custom of 
seventy years’ standing, and many hundreds of 
company officials and agency managers have 
been raised, so to speak, on or with part-time 
agents, and they are, or pretend to be, absolutely 
oblivious to the harm now being done to the 
whole-time agents, and to the public as well, by 
these hundred thousand or more part-timers.” 
lle continued : 


If we are to change this practice or custom it must 
be done by degrees, so it is well that the Life Under- 
writers, even though they favor the total elimination 
of every part-timer, take a stand now for the abolition 
of part-timeism only in cities having a population of 
25,000 or more. Clean up the cities first. 

It is in the cities having a population of 25,000 or 
over, where ninety-nine per cent of the offices of the 
general agencies are located, that the greatest number 
of whole-time agents are located; it is in these 
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OFFICE 
Niagara Life Building, Buffalo, N. Y. 
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Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 
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cities where part-timeism is rampant and where the 
greatest harm is being done by them, so it is well that 
we apply a remedy to the one who is dangerously ill 
and let our country cousin, who merely has a “tummy- 
ache,” wait for attention. 

Part-timeism is a subject which has troubled the 
life underwriters for many, many years. It crops out 
periodically, but more frequently than ever during 
the past ten years. Men get all ‘‘het up” about it— 
much talk is indulged in—many columns of speeches 
are printed—many resolutions proposed, and then all 
good intentions seem.to be allowed to die a natural 
death. Nothing worth while has as yet been accom- 
plished except in a few cities, still I think that all 
preceding steps were necessary, and if they had not 
been taken we would now be at the beginning and we 
would have ten more years of conversational practice 
to look forward to. 

In May, 1917, the Minneapolis Association prepared 
aid adopted the first written code of life insurance 
ethics in which it went on record as being opposed to 
the part-time agent. The code says: 

“This: association is unalterably opposed to the 
practice of licensing as part-time agents, individuals 
who do not sincerely intend to become full-time regular 
agents a reasonable period. We refuse to accept 
business from anyone holding a broker’s license whose 
principal occupation is not the life insurance busi- 
ness.” 

In June, 1919, the members of the Minneapolis 
Association entered into an agreement which is, I 
believe, the first agreement accepted by any associa- 
tion which absolutely and unqualifiedly eliminates all 
classes of part-time aegnts and at the same time sets 
a definite date for the termination of every existing 
part-time contract without exception. Many of you 
are familiar with its terms, but it will bear repeating: 

“We, the undersigned, agree not to pay or allow, 
or offer to pay or allow, any commission or compen- 
sation of any kind in connection with the placing of 
any life insurance policy, either directly or indirectly, 
to any person in the city of Minneapolis, except to a 
regular full-time agent devoting all of his time to 
soliciting life insurance for one company; or, where 
a company issues both life and accident insurance, to 
such agent as shall devote his entire time to soliciting 
life and accident insurance for that one particular 
company.” 

In November, 1919, the St. Pauli Association de- 
cided that it would do away with its former part-time 
agreement and adopt the form used by the Minneapo- 
lis Association. This agreement has been signed by 
practically every life insurance agent in St. Paul. 

In August, 1919, the Life Underwriterg of Canada 
passed the following resolution: “Resolved, That this 
convention of the Life Underwriters Association of 
Canada, held in Calgary, this 20th day of August, go 
on record as opposed to the employment of part-time 
agents in cities or towns of 5000 population or over. 
We further direct that this question be referred to the 
executive committee, with a view to securing the co- 
operation of the life officers’ association with the above 
object in view.” I don’t know what action the life 
officers’ association has taken, but I feel sure that the 
resolution will be given more than passing notice. 
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The part-timers kill the sale—and have killed the 
sale of billions of dollars of life insurance. There 
may have been .a time when the part-time man was 
essential—when life insurance was young, unknown, 
unappreciated, when commissions were small, when 
millions of people were prejudiced against life insur- 
ance for religious reasons and others, and the possi- 
bilities of the business were unknown. At that time 
it was very difficult to induce men or women to enter 
the business, and so it was a fact that a great many 
of those who did enter the business were men who had 
failed in everything else, and the impression still pre 
vails among many people that right now the only 
ones who enter our field are those who have failed in 
other lines. Yes, the part-timer may have been essen- 
tial twenty, thirty or forty years ago, but because he 
was essential once, or because we made use of him 
once, must we continue to do so in all of the years to 
come? You say we are ungrateful because, now that 
we have no further use for the part-time man we 
simply dump him overboard. You can’t dump over- 
board a man that has already been dumped, because 
he now lies at the bottom of the ocean. All of the 
part-timers who may have helped to put life insurance 
on its feet are dead or in other lines of business, or 
a few may still be in this business—and possibly on a 
whole-time basis. The part-timers we are now trying 
to rid ourselves of had nothing to do with the de- 
velopment of the business, 

If we make this a worth-while business, if we come 
as near as we can to professionalizing it, it will 
appeal to the people as a profession. Fathers will be 
willing to finance their sons through a life insurance 
school, or, if there is no such school available, they 
will be able to finance the young men, if need-be, for 
a year or more—until they can produce enough business 
to enable them to make a living. Other hundreds and 
thouands of men would be willing to go to night school 
to study life insurance, or if there were no such 
schools, the men would be willing to purchase a few 
text books on the subject of life insurance, study at 
home nights until they had a working knowledge of 
the business. 


Mutual Benefit Convention 

Superintendent of Agencies Oliver M. Thur- 
man and Mathematician Percy C. H. Papps, 
from the home office of the Mutual Benefit, at- 
tended the Southern New England Convention 
held in Hartford last week, which closed with 
a dinner at the Hartford Club. The twentieth 
anniversary of Col. Arthur J. Birdseye as 
State agent for Connecticut was duly cele- 
brated at the gathering. The superintendent 
of agencies was presented with $350,000 of new 
business’ written in January by the Birdseve 
forces. 





—The proceedings of the 12th annual meeting of 
the legal section of the American Life Convention 
have been issued. 
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ASSETS 


Reserves, including Disability reserve $1,860,466.51 
Less reserve on excess lines reinsured......................6...05- 
Reserve for deferred annuities not yet due 
Sen er ee MI gon 6S on ed es bees ba een eee eens eres 
Reserve for premiums paid in advance 
Reserve for unpaid agency expenses 
Reserve for reinsurance premiums 
ce ae Sires ayy Sa ign aac ei oe ee ee VSI KED Kut EAC 
a io 5 8 de Wh 5. bs vd ARR KS SEA EOE eee ee eee 
Capital and Surplus to Policyholders 


GROWTH OF THE COMPANY 


FULL 


OMPANY 





Financial Statement December 31st, 1919 


First Mortgage Securities (All on improved income bearing real estate)........ $1,194,614.98 
United States Government and State Bonds.............................200.. 100,600.00 
Real Estate (including Home Office Properties)....................0...0...4.: 353,766.06 
Policy Loans on this Company’s policies as collateral......................... 199,895.18 
Premium Loans, net (fully secured by reserves on policies).................... 18,005.13 
ee ne a a 89,921.44 
ES asp ot SS hu Gh wy ie ks LeRRE TSE wae Ed CRE WOR 17,631.31 
A ee eee gare cae ORO OnE my Pn ee None 


Net amount of deferred and uncollected premiums (reserve charged in liabilities) | 27,710.44 
cn cat c ks bn eae Cou tina aa CAG: ices eae None 

Furniture and Fixtures (All charged off)... .... 0.0... 0c ccc cece cece None 
I ol ge io a Nab ens this oa Soules Raa 2 een eee eka Cam None 
256 i or Su a doe elle EGE Ee hd ta ee Rie ale te eee $2,002,144.54 


39,566.96 $1,820,899.55 


36,076.22 
7,216.31 
2,276.60 
1,585.26 
2,147.46 
1,900.26 
7,782.79 
122,260.09 
—.-—-$2,002, 144.54 






























































(An increase over that of preceding year of 193%) 


Net Gain Over Same for 1918 $ 3,916,899.87 


(An increase of 169%) 


(A net increase of 838%) 


Net Gain for the Year 


(An increase in this item ove 





"Year Ending Income Assets Reserve Paid-for Assurance 
a El Sete : inet Coe | __in Force 

Dec. 31, 1907 $ 81,554.41 $ 144,097.74 $ 17,146.15 -$ 2,111,000.00 
Dec. 31, 1909 142,852.98 256,481.26 115,236.25 3,906,648.00 
Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
Dec. 31, 1913 311,028.20 676,046.68 531,439.87 10,077,462.00 
Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 12,185,019.45 
Dec. 30, 1917 502,587.41 1,476,709.80 1,276,925.84 15,310,526.69 
Dec. 31, 1918 581,421.99 1,700,817.67 1,511,766.69 17,615,381.91 
Dec. 31, 1919 795,412.46 2,002,144.54 1,820,899.55 23,907 ,425.66 

ACHIEVEMENTS DURING 1919 
New Assurances Paid-for 1919 - $ 8,085,827.87 - Paid-for Assurance in Force - $23,907,425.66 


$ 6,292,043.06 


r that of preceding year of 278%) 
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THE COST OF DYING 





Life Insurance Agents Tell How This 
Leaflet Helps Them 





GETS APPLICATION FROM HOPELESS CASE 





It Works Successfully for Them in Their Absence 
—It Clinches a $4900 Premium é 


Numerous letters from life insurance men 
have attested the value of the leaflet entitled 
“The Cost of Dying,’* by William T. Nash, as 
a canvassing document. Three letters are pre- 
sented herewith which will be of interest to 
life insurance solicitors, as showing how hard 
cases are amenable to the arguments presented 
in this leaflet. 

The first letter, from W. W. Colby, of the 
Franklin Life of Springfield, Ill., reads, in part, 
as follows: 


$25,000 

One day last week I called on a business 
man whom I had tried in vain for five years 
to insure. I left with him a copy of the little 
leaflet entitled “The Cost of Dying,” by Wil- 
liam T. Nash. He agreed to read the leaflet 
that evening, and I was to call for it the fol- 
lowing afternoon. To my surprise, the party 
called me quite early the next morning on the 
telephone and said, “Don’t forget you are to 





*This article was first printed in THe Spec- 
TATOR, as part of its valuable service to the life 
insurance world, and then made up and pub- 
lished in leaflet form. 











TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 





Insurance paid for and 


revived during 1919... $28,431,949.00 
Increase over 1918.... 10,612,474.00 
Insurance in force...... 84,819,610.00 
Increase............. -20,951,895.00 
Total Income..........  8,574,134.70 
Rnerense.. 6.5.5: ote 1,142,591.06 
Reserve Value of Policies 7,005,024.68 
INCECARE. 0s og oe 1,275,357.28 
Admitted Assets........ 7,982,899.08 


Increase........ 1,161,849.52 


Total amount paid to 
policyholders and ben- 
eficiaries since organ- 
IZA OMe ae ac occas oh ox 

Amount deposited with 
the State of Iowa for 
the security of all pol-- 
icyholders........... 


3,983,042.72 


7,208,254. 92 
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see me this afternoon.” The result was I wrote 
him for $25,000 without any effort—I might 
say. “The Cost of Dying” having done all the 
work before I reached him. 
$2000 

Another letter, from A. F. Wagner, of Free- 
port, Lil., addressed to his company, the Frank- 
lin Life of Springfield, and in which he en- 
closed an application from Mr. B , says: 


* My first call was on October 14, 1912; then 





five more calls were made, one of these being. 


at Mr. B.’s residence, when I was turned down 
cold, both by Mr. B. and his wife; in fact, I 
was asked not to waste any time on them, as 
they did not need any life insurance. Last week 
I presented Mr. B. with a copy of “The Cost 
of Dying,” and to-day I closed Mr. B. for a 
$2000 application. 
$85,000 

Tue Cost or Dyinc Lanps $4900 PREMIUM 

The experience of George E. Keys, the well- 
known North Western Mutual Life special 
agent at Springfield, Ill., in landing a big case 
with “The Cost of Dying,” is briefly illustrated 
by Mr. Keys himself in the following letter: 

On January 6, 1920, I secured an application 
for $85,000 on the life of a very well-to-do 
gentleman of this community, increasing his 
line from $15,000 to $100,000. 

I had previously had a number of inter- 
views with him, but met with little encourage- 
ment until a copy of “The Cost of Dying,’ 
second edition, revised to conform with the 
Federal Estate Tax law of 1919, was placed in 
his hands, and an opportunity given him to 
digest it. This document, which .I refer to 
above, was compiled by William T. Nash and 
published by Fhe Spectator Company. 

Being a wealthy man, the party had not real- 
ized the benefits which would accrue from car- 
rying a large line of insurance until he read 
the document referred to. I consider that it 
was of vital assistance in securing this applica- 
tion from a man aged 55; premium, $4935.10. 


This is but one more of the many similar ex- 
periences*of life insurance agents, showing the 
value of the right kind of independent educa- 
tional printed matter, when intelligently used 
and followed up. “The Cost of Dying” did for 
Mr.*Keys, in this case, what he had been un- 
able to do himself or to accomplish in any 
other way—secure a premium of almost five 
thousand dollars from a rich man who needed 
life insurance. (which all men do) but who 
did not realize that he needed it until after he 
had read the leaflet. 

How many agents will be impressed by read- 
ing Mr. Keys’ experience and will see anything 
in it for themselves? How many will read be- 
tween the lines of his letter and from down in 
their: hearts will say, “Here is a message for 
me”? We'believe, a good many. Certainly none 
will object to large premiums nor find any 
easier or better way to secure them than by the 
proper and liberal use of “The Cost of Dying.” 

Judging from the many letters received by 
The Spectator Company similar to those pub- 
lished above, “The Cost of Dying” is making 
policyholders sout of whom 
agents had regarded as Many 
wealthy or well-to-do men who had believed 
that life insurance did not apply to them are 
convinced of their error after reading a copy 
of “The Cost of Dying.” This leaflet is causing 
many such men, who never before have been 


many 
“hopeless.” 


persons 
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interested, to really want life insurance—and 
want it at once. The reason for this is plain: 
“The Cost of Dying” is a message of great 
value to men of this class, and, in fact, to all 
men. Mr. Nash has made so realistic the con- 
trast between sufficient insurance and insufh- 
cient insurance, as affecting a large estate, that 
any man of means who would thoughtfully 
read this leaflet and not immediately feel the 
necessity for ample life insurance in his own 
case would be an exception, 

It would be impossible for the agent in a 
personal interview to make this same impres- 
sion upon a prospect. With his time limited, 
as it would be, his presentation of the subject, 
necessarily, would be incomplete; and with the 
usual interruptions, he would be- unable to 
cover the points in the orderly fashion in 
which they are presented in the leaflet. The 
chain of thought, therefore, would be broken 
and the force of argument lost. This is 
being demonstrated daily. It-is demonstrated 
in the three testimonials presented above. 
Agents have been repeatedly turned down by 
wealthy men who believed they did not need 
life insurance; yet, later on, these same men 
have purchased large policies, purely as a result 
of reading “The Cost of Dying.” 

Only a short time ago, a very wealthy man, 
whom all the agents had given up, walked into 
the office of one of these agents and stated that 
he wanted to be written up for 


‘ dollars (it was a large amount). In one hand 


he held a copy of “The Cost of Dying,” which, 
by its appearance, showed that it had been read 
and reread, and in the other hand he held a 
sheet of writing paper on which were many 
figures. Opening up the paper and laying it 
down on the desk before him, he said to the 
agent : 

“Now, here is what I want.” 

This man, who never before had “needed” 
or been interested in life insurance, had care- 
fully read and studied “The Cost of Dying,” 
and from it had learned approximately the 
amount of the inheritance tax and other death 
demands which would be made upon his estate. 
He had figured out and written down on this 
sheet of paper the amount and kind of insur- 
ance he wished to take, and the exact purpose 
for which he wished to take it. A part of it 
was to be monthly income in favor of his wife 
and two children, a part payable in one sum to 
his wife, and the remainder he wanted pay- 
able to his estate. This large policy was ac- 
tually bought over the counter, purely as a 
result of the enterprise and cleverness of the 
agent in supplying the applicant with a copy 
of “The Cost of Dying.” 

Could there be any easier, more dignified or 
more effective method of securing business of 
this very desirable kind than by making intel- 
ligent and liberal use of the leaflet mentioned ? 
“The Cost of Dying” is enabling agents who 
use it to write many large cases which hereto- 
fore they have been unable to interest. More- 
over, the agent can have this leaflet working 
successfully for him with one hundred or more 
good men at one time and in his absence, thus 
multiplying the value of his time and personal 











A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 
gives SERVICE to its 


policyholders and to its 








agents. Its sound methods 
and good reputation are giv- 
ing it a steady, healthy growth 
allin the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 


features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for goo] 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 








THE SPECTATOR 


LIFE INSURANCE SECTION 


efforts and increasing his income accordingly. 
How many life insurance agents will see in this 
leaflet and in these experiences of other agents 
a personal message to themselves ? 


NEW INCOME POLICY ISSUED 
Edwin Starkey, of Mid-Continental Life of 


Oklahoma, Makes Announcement 

Edwin Starkey, vice-president of the Mid- 
Continent Life Insurance Company of Okla- 
homa City, announces a complete line of 
monthly income policies, originated by Actuary 
T. J. McComb, ordinary and twenty payment 
plans are sold with or without disabilities, for 
240 months certain, or income continuous dur- 
ing entire lifetime’ of the beneficiary. The dis- 
ability features, both partial and total, if paid, 
are not deductible from any other benefit in the 
policy. Partial disability is equal to one-fourth 
the commuted value and is payable, without 
impairment to any other feature of the policy, 
upon the loss of either eye, hand or foot. 

Mr. Starkey has just completed a pleasant 
and profitable trip with the company’s field 
representatives, visiting Southern Texas and 
Old Mexico. Twenty-five agents made up the 
party. At a banquet held at Hotel Galvez, Gal- 
veston, Texas, the agents organized themselves 
into a Million-A-Month Club, pledging to write 
$1,000,000 each month for 1920. A. M. Robin- 
son, the company’s leading producer for 1919, 
was unanimously elected president, Tom F. 
McMechan, vice-president, and J. H. Sawyer, 
secretary-treasurer. 


Massachusetts Insurance Legislation 

The Massachusetts Legislature has before it 
a number of bills to amend or supplement ex- 
isting insurance legislation. One proposes to 
limit the rate of dividends payable by stock 
companies to twelve per cent; another would 
confer arbitrary power on the Insurance Com- 
missioner in licensing and revoking the licenses 
of agents; a third, which for taxation would 
permit the deduction of all premiums on pol- 
icies written but not taken or canceled through 
default of payment, of all premiums returned 
to policyholders and all premiums paid to com- 
panies for reinsurance; another to provide for 
the regulation of reciprocals, and, finally, a 
measure which makes the installation of 
sprinklers in the city of Boston optional to the 
owners of property. 


Guarantee Fund Life 

At the rate at which the 1920 business of the 
Guarantee Fund Life Association of Omaha 
has started off, the association will exceed 
$40,000,000 in new business this year, against 
$24,447,500 in 1919. Its January business this 
year aggregated $3,522,500, over a million dol- 
lars more than in the same month last year, 
which indicates that, if this pace is maintained 
throughott the year, the new writings will go 
70 per cent beyond those of 1919. J. C. Buffing- 
ton, president, J. W. Hughes, secretary-treas- 
urer, and their brother officers are starting on 
a great 1920 record, 
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Gary National Life’s Big Meeting 

The latest monthly get-together meeting at 
the home office of the Gary National Life In- 
surance Company of Gary, Ind., was featured 
by a banquet served in the hall of the Gary 
Commercial Club, at which more than 150 were 
present, mostly out-of-town agents and local 
representatives of the company. 

Because of the importance of the occasion 
and the day, and because the agents of the 
company had covered themselves with fame 
and glory as real producers during 1919, this 
particular “get-together” meeting was one of 
special interest, and not only resulted in stim- 
ulating the agents to further activity but caused 
profound reflection among invited guests. 

The principal speakers were President Wil- 
bur Wynant, Toastmaster Capt. H. S. Norton, 
Hon. Warren T. McCray, Republican candidate 
for Governor; Mayor W. F. Hodges, H. G. 
Hay and Harry L. Arnold, who, in the course 
of his remarks, spoke of the importance of 
patronizing home companies. By so doing, said 
he, the money can be kept at home and in- 
vested in first mortgages secured by real estate, 
and other trust fund securities, such as city, 
county and State bonds, thus benefiting the 
very people that furnish the funds and aug- 
menting the growth and development of the 
city and company. ‘The meeting was voted 
most inspiring and the banquet a huge suc- 


cess. ne a Or 


Wisconsin Association Organized 

The Fox River Valley Association of Life 
Underwriters was organized last week at 
Madison, Wis., with the following roster of 
officers: 

President, J. C. Foute, Oshkosh; first vice- 
president, Charles Baker, Appleton; second 
vice-president, Harry T. Hierl, Fond du 
Lac; secretary, John Mulva, Oshkosh: treas- 
urer, H. B. Hughes, Oshkosh; member of 
national executive committee, H. H. Bishop. 

At the next meeting, to be held March 1, 
at Appleton, Wis., ‘the by-laws will be 
adopted. 

There were between thirty-five and forty 
insurance men present, representing four- 
Addresses 
were made by A. C. Larson, ex-secretary of 
the national association, and by Insurance 
Commissioner Platt Whitman. General C. 
R. Boardman, called upon without notice, 
gave a brief talk. Mr. Larson outlined the 
purposes of the yational organization, of 
which each branch is made an integral 
part. It started in 1833 and has held thirty 
annual conventions. 


teen legal reserve companies. 


Iowa Lif2 Underwriters 

I. M. Treynor of the Northwestern Mutual 
has been elected president of the Towa Life 
Underwriters. L. W. Basham is the new first 
vice-president: L. E. Dutton, second vice-presi- 
dent; M. M. Deming, secretary; D. L. Morse, 
treasurer; L. B, Clark, chairman of the execu- 
tive committee. The organization proposes to 
increase its membership to 125. National officers 
of the organization will be in Des Moines Janu- 


ary 17. 
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W. F. Hazleton-on Life Insurance 

William F. Hazleton, president of the 
Rhode Island Life Underwriters Associa- 
tion, took an opportunity last month to dis- 
cuss life insurance as he himself sees it. 
He said in part: 

Life insurance, as we understand it, is 
peculiarly an American institution woven 
into the whole fabric of our national life. 
It is a vital force in society, co-operative 
in its principle, and therein lies its strength 
and _ stability—“the immeasurable strength 
of men standing together.” 

It does not exist to make money out of 
its customers, but rather to save and earn 
interest for its members. Its assets are 
not in liquid cash, but are put into gilt-edge 
long-time investment, diversified among 
thousands of distinct securities, spread 
throughout the land, thus developing the 
natural resources of the country and in- 
creasing the basic wealth of the nation. 
Truly, it is the application of the science 
of life—nature’s own law—linked up with 
human necessities. 

Its 35,000,000 members have built up a 
fund of six and one-half billion dollars, 
which will be distributed to their families 
in the next twenty years, during which time 
other millions will be accumulated, which 
will in turn be distributed. 

Life insurance is more strongly safe- 
guarded from without than any other 
business, and properly so, for society must 
safeguard to the utmost its own vital organ. 
Forty-eight States supervise its entire ac- 
tivities with extraordinary discretionary 
powers, and an additional safeguard is that 
of publicity through journals, State docu- 
ments and official reports. 

In some European countries life insur- 
ance is made compulsory, like taxes, be- 
cause it is regarded as a necessity for the 
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nation’s welfare. In democratic America 
the institution of life insurance has been 
developed to meet the necessity of the 
home, and its inestimable benefits diffused 
through our nation to an extent unknown 
elsewhere, for who will dare attempt to 
measure in doliars and cents the value, 
material and spiritual, of the motherhood 
and childhood about whom life insurance 
has thrown her protecting arm at the 
moment of the greatest need? 





Red Cross Life Claims in War Time 
Only 102 


Only 102 deaths occurred among the 11,670 
workers of the American Red Cross covered 
by the organization’s life insurance plan for 
overseas during the war, according to the an- 
nual report just issued by the Department of 
Insurance for the year ended June 30, last. 
The plan followed involved primarily the fur- 
nish of insurance protection for Red Cross 
workers overseas, but was extended to take in 
other forms of insurance, including marine and 
war risk insurance on shipments by sea, fire 
insurance on property throughout the United 
States, liability and compensation insurance 
on certain classes of employees in this coun- 
try, insurance on automobiles and_ fidelity 
bonds covering employees handling organiza- 
tion funds. 

After the armistice a number of insurance 
companies made refunds in full of the extra 
war premiums paid them by the Red Cross on 
additional insurance taken under the privilege 
extended to workers in foreign fields. Pay- 
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ments approximating $8,000 a month were 
made on claims, presented for various causes, 
through the accident and sickness policies. 

The loss under marine insurance amounted 
to $962,250, but reimbursement has been made 
covering a large part of this sum and the bal- 
ance is in process of collection. Fire insurance 
values covered by the department reached their 
height in March, 1919, at which Red Cross 
property in all sections of the country was 
covered to the total of $33,000,000. Losses 
under this head were small, amounting to less 
than $5,000. 
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1918 
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GROWING MEN 
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INSURANCE COMPANY 


For a direct Agency connection address: 
T. LOUIS HANSEN 
Vice-President and Agency Manager 


New York, N. Y. 
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OVER $64,000,000 of 


NEW INSURANCE SOLD 


(including revivals and increases) 








27th ANNUAL STATEMENT 
as of December 3ist, 1919 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


Home Office: ST. LOUIS M. E. SINGLETON, President 


Insurance in Force December 31, 1919 


$219,415,635.00 


ADMITTED ASSETS LIABILITIES AND SURPLUS FUNDS 


First Mortgage Loans on Real Estate............ $13,305,948.27 | Policy Reserves. ...... $19,399,236 .01 


E ape . Policy Claims in Process of Adjustment Not Due 118,908 .72 
Real Estate (Home Office Building, Etc.) . = 510,187. Premiums and Interest Paid in Advance ........ 126,484 .08 


Loans to Policy Holders on Company’s Policies.. 3,349,905. Dividends Left With Company. 275,511.15 
(Amount of loan does not exceed the reserve held by the Cc ompany.) Tes acoumulaie ak intesest acd dceried interest theceow. 

United States Government Bonds............... 3,261,854. Reserved for Taxes Payable in 1919-20. . 130,362.12 

Municipal Bonds.......... Se cael oe emak et 124,010. All Other Liabilities ( eee wean bills and 

Premium Notes on Policies in n Fe OEE Ss xb oe 189,938 .86 accrued medical fees)..........-.....-...--. 53,836 . 43 

Cash in Home Office and Banks panies saan Total Liabilities...... . $20,104,338 .51 
drawing interest) . Sere IRE CEE VCE Seah 1,329,205. 4: Excess Guarantee F undt to » Protect Policy Holder: rs, 

Accrued Interest on lee GStNIGHES. .. 2.26 5 es. Sis 538,298 .62 Including Dividends, Due Provisionally Appor- 


5 ’ va = tioned and Set Aside, Unassigned Surplus, and 
Outstanding and Deferred Premiums............ 486,724. Capital Stock of $1,000,000.................. 2,991,734.52 











$23,096,073. 0: $23,096,073 .03 





Premium Receipts: for 1919... .. 20... cc een ee 123,451. Death Claims Paid in 1919. oe $ 1,824,307.13 


Interest and Other Receipts for 1919............ ,721,733.38 | Other Payments to Potieyhalde rs in 1919. 853,973 . 59 
Total Payments to Policyholders and Beneficiaries a 
Total Receipts for 1919)... s.. 6.0666 ccc ce ce. Se SESAR ASE. 2 GUN iar caletutanns yews vaaa deere eee care $ 2,678,280 .72 











COMPARATIVE STATEMENT SHOWING YEARLY GROWTH OF COMPANY 


Admitted Assets Insurance in Force Paid For Basis 


Dec. 31, 1915 Dec. 31, 1915 
$12,000,808.15 $106,880,393.00 


Dec. 31, 1916 Dec. 31, 1916 
$14,142,052.49 $129,199,279.00 


Dec. 31, 1917 Dec. 31, 1917 


$17,025,067.7I ' $156,948,542.00 
Dec. 31, 1918 Dec. 31, 1918 


$19,895,653.58 $176,746,636.00 


Dec. 31, 1919 Dec. 31, 1919 


$23,096,073.03 $219,415,635.00 


RECORD for 1919 





























Life Insurance 


CENTRAL LIFE’S ACTIVITIES IN 
SIXTEEN STATES 


Joint Report by Four States Shows Strides 
Made by Des Moines Company Under 
Leadership of George P. Peak 


(To the Editor of THE SpeEctrator) 


Your correspondent, by your request, has made a 
careful investigation of the Central Life of Des 
Moines and of the report made by the Department 
examiners of four States as follows: Iowa, Wis- 
consin, Minnesota and Oklahoma. 

This examination began on June 2, 1919, and was 
completed on August 19, with supplementary report 
on October 18, 1919. 

The purpose of the examiners was to give a very 
thorough investigation and full report of the com- 
pany from the date of the organization to the time 
of closing the examination. 

The history of the company, in the light of this 
report, is one which challenges the appreciation of 
those who understand insurance. This history covers 
almost twenty-four years of progress and efficient 
life insurance service. The record is clean, the 
management has been honest and the progress has 
been most successful. The mortality of the company 
until the beginning of the war and the influenza 
epidemic was exceedingly low, but losses from the 
war and flu were very heavy as shown by the ex- 
aminers’ report. 

These losses have been paid and it should be said 
to the credit of the company that all soldier claims 
were paid in full notwithstanding the war clause 
restrictions in the policies, which limited the liability 
of the company in event of death from military 
service. This liberal policy in paying claims, of 
course, caused a shrinkage in the general surplus, 
hut it should be said in fairness to the company 
that this surplus has been regained and the annual 
statement of the company as of December 31, 1919, 
shows a general surplus of $756,078.02, which is a 
net gain in surplus for the year of $102,501.38. The 
assets of the company were increased during 1919 
$1,161,849.52, which brings the total admitted assets 
up to $7,982,899.08. The company closed the year 
1919 with $84,819,610 of insurance in force. 

The examiners devoted much time and space in the 
report to the mutualization of the company. The fact 
that the Central Life was the first company to adopt 
this method of mutualization is perhaps the reason for 
the careful inspection given and makes it the more 
interesting to the public. 

It should be observed in connection with this action 
that for the last two years the Central Life has issued 
both participating and non-participating policies carry- 
ing these two lines of business in two separate de- 
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partments which practically formed two companies 
under the same management. 

The Wisconsin Insurance Department on May 24, 
1917, was very clear and explicit, as is brought out by 
the examiners on page eleven of this report as follows: 


Your business under this section would have to be 
transacted as practically two separate companies 
having the same management in charge. Funds must 
be invested separately. Separate bank accounts must 
be kept. Separate books must be used and a com- 
plete separation in every respect must be made. 


The two years from May, 1917 to May, 1919, show 
a very large growth in the Participating Department 
and a corresponding decrease in the Non-Participat- 
ing Department. Of the total business issued during 
the first four months of 1919 over ninety per cent 
of the business was on the participating plan. Tak- 
ing this as an indication of the public’s preference 
for participating business, the directors of the Cen- 
tral Life decided to mutualize the company, believing 
that a greater institution could be built upon the 
mutual plan. Their belief was certainly well founded, 
for the rate of progress of the company has doubled 
since the mutualization. 

The examination shows that in retiring the capital 
stock the distribution between the Participating and 
Non-Participating Departments of the capital stock 
was made upon a proportionate basis and the stock- 
holders agreed to accept such accumulation as would 
accrue from the Non-Participating Department after 
that department had paid all expenses of every kind 
in connection with that department and all claims to 
policyholders, year by year satisfied, and also to set 
aside $100,000 in the Non-Participating Department 
which should be maintained continuously with ac- 
cumulations thereon for protection against excess 
mortality. This surplus in the Non-Participating 
Department cannot be withdrawn from the company, 
but at the end of the period becomes a part of the 
general surplus. 

When this plan was agreed upon by the board of 
directors it was submitted to the commission appointed 
by the State of Iowa to pass upon such matters. 
This commission is composed of the Governor, the 
Insurance Commissioner and the Attorney General, 
This body unanimously approved the plan. 

The usual method of mutualization has been for the 
stockholders to sell their stock to the company, thus 
placing a large debt upon the total business of the 
company both new and old. The Central Life’s 
method leaves the participating business. free from 
all indebtedness on account of the surrendered capital 
stock. 

The examiners criticised the provision in the articles 
of incorporation which named the directors with a 
tenure of office and deferred the time of complete 
mutualization for fifteen years. The supplementary 
report dated October 18 speaks of the amendment 
which provides for the election of directors annually, 
This amendment has been passed and made a part of 
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the corporate law of the company. By this arrange- 
ment the objection which the examiners had is re- 
moved and the society is now mutual in fact as well 
as in name. ‘The policyholders’ meeting held in 
January of 1920 elected the present board of directors. 

‘The examiners also called attention to the fact 
that the articles of incorporation provided that George 
B. Peak should continue to act as president for a 
period of ten years. This seemed to be the unanimous 
desire of the incorporators of the Central Life Assur- 
ance Society of the U, S. (Mutual). Mr. Peak 
sacrificed a great deal in the early years of the Cen- 
tral Life to establish it and under his management 
the company has made an unusual record of progress 
and it would seem fitting that he should remain as 
president during his active business career to direct 
the interests of the company. The Central Life has 
now been licensed in sixteen States and its business 
so far this year exceeds every year in its history. 

Des Moines, February 9, To. 


Agents and Their Income Taxes 

Insurance solicitors and others whose work 
covers a large territory and who pay their 
traveling expenses out of their commissions, 
will be permitted to deduct for their living ex- 
penses on the road when computing their an- 
nual incomes, under the provisions of a bill 
which has just been introduced in Congress by 
Representative Jacoway of Arkansas. 

At the present time, while firms which pay 
their traveling men’s expenses are permitted to 
deduct them in making up income tax returns, 
traveling men who pay their own expenses are 
not allowed to do so, the Government standing 
on the assumption that in the latter case a 
higher commission or salary is paid. Such, 
however, is not always the case, and many men 
on the road receive the same commissions or 
salaries as do city men who live at home and 
have no traveling expenses. 





Life Agent Insured for $500,000 

Emery N. Newell, a former life insurance 
agent, who has made a large amount of money 
in the last few years in the oil business in 
Kentucky, died last week. Of $500,000 life in- 
surance which he carried, all taken out within 
the last two years, $100,000 was in the Union 
Central, $100,000 in the Mutual Benefit, and 
$25,000 each in the A2tna and Guardian. 














5 0 WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
a ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C0. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 








TRUST ESTATES 


By W. J. SINCLAIR 


Well-to-do men frequently have their minds burdened with the necessity of making 
Looe who will survive them. A leaflet published by The 
Spectator Company entitled “Trust Estates” sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer. : 
Prices: per copy, 15 cents; 50 copies, $4,00; 100 cop‘es, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 
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some fitting provision for t 


Cu1caco OFFICE 
Insurance Exchange 





135 William Street 
New Yore 











Why not take an Agency with 
a medium sized conservative 
American Company? 


Capital Stock - 
Reserves - : 4,500,000.00 
Total Assets’ - 5,500,000.00 
Insurance in Force 45,000,000.00 


$750,000.00 





‘Inter-Southern Life 





‘Insurance Company 


| JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Georgia Casualty Company of Macon 

The Georgia Casualty Company of Macon 
exhibits assets amounting to $2,200,345 in 
its statement as of December 31, 1919, with 
a surplus to policyholders of $515,511, in- 
cluding capital $300,540. This company has 
developed a large business writing numer- 
ous miscellaneous classes of risks. It owns 
real estate valued at $375,000, mortgage 
loans amounting to $769,875, bonds to the 
market value of $317,819, and stocxs worth 
$13,540, and has $181,265 of cash in office 
and bank. The remaining assets consist of 
uncollected premiums, interests, rents, etc. 
Its premium reserve on December 31 was 
$812,239, and its loss and claim reserve was 
$705,125. W. E. Small is president of the 
Georgia Casualty Company, which operates 
in quite a number of States, including New 
York and Pennsylvania. 








Business Mens Accdent Asscciation, 
Kansas City 

The year 1920 began with a rush with the 
3usiness Mens Accident Association of Kan- 
sas City, Mo. It increased its new business in 
January last 73 per cent over January, 19109, 
while the renewal income increased 12 per cent. 
Secretary W. T. Grant expresses himself as 
being very optimistic as to the results for the 
current year. , 


Firemans Fund to Start a Casualty Company 

The stockholders of the Firemans Fund In- 
surance Company of San Francisco, at a re- 
cent meeting, were informed by President J. B. 
Levison that a casualty insurance company 
would be organized during the current year by 
the Firemans Fund Insurance Company. 


E. B. Anderson Resigns From Burglary 


Association 
FE. B. Anderson has resigned as secretary of 
the Burglary Insurance Underwriters Associa- 
tion, and will return to the staff of the Royal 
Indemnity as superintendent of the burglary 
insurance department. 


Health Insurance in Vancouver 

A governmental health insurance commis- 
sion has been holding hearings in Vancouver, 
B. C., at which opposition to the proposed 
scheme for Government dispensation of health 
insurance developed, the chairman being ac- 
cused of breaking faith, inasmuch as he had 
promised that impartiality should be the guid- 
ing star in the inquiries made, whereas he had 
himself, in his opening remarks, plainly shown 
that he was prejudiced in favor of the Gov- 
ernment’s project. Many who were antago- 
nistic to Government health insurance com- 
plained that only those who were on the Gov- 
ernment’s side were given a fair hearing. In 
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addition to those present who were represen- 
tative of labor, veteran soldiers and women’s 
organizations, were C. B. A. Couder of the 
Fraternal Societies Welfare Association, and 
A. FE. Godman, of the Insurance Federation. 
The chairman read a resolution of the fra- 
ternal societies urging that if the scheme be 
adopted they should be used as the medium for 
administration wherever practicable, and in 
places where there were no fraternal branches 
Government agents should be appointed. 


Metropolitan Casualty Insurance Company 
of New York 

The annual statement of the Metropolitan 
Insurance Company of New York indicates 
that the financial condition of the company 
reached, in 1919, the highest point in its his- 
tory, covering nearly half a century. 

The assets, amounting to $1,081,949, show an 
increase over 1918 of $113,690. The premium 
income for the past year was $1,166,000, and 
the reinsurance reserve is reported at an in- 
crease of $78,319, making the reserve on Jan- 
uary I, 1920, $581,390. 

After providing for unearned premiums, set- 
ting aside loss reserves aggregating $65,300, 
and caring for accrued taxes and other liabili- 
ties, there remains a net surplus of $115,470, 
and a policyholders’ surplus, inclusive of $200,- 
coo capital, of $315,470. 

This company, organized in 1874, has been 
for forty-six years conducted along progress- 
ive and conservative lines by President Eu- 
gene H. Winslow. Associated with Mr. Wins- 
low are Robert A. Drysdale, vice-president : 
S. William Burton, secretary, and Alonzio G. 
Brooks, assistant secretary. The company 
writes accident, burglary, health and plate glass 
insurance. 


Profit-Sharing by Indemnity Company 

The Kansas Central Indemnity Company of 
Hutchins is the first Kansas insurance com- 
pany to put its business on a profit-sharing 
basis. 

At the annual meeting at Hutchinson, Kan., 
of the stockholders and directors of the Kan- 
sas Central Indemnity Company last week a 
plan of profit-sharing between the stockholders 
and the employees was worked out, and the 
employees and agents were granted a percent- 
age of the profits. 


American Bonding Stockholders Approve 
Merger 

At a meeting of the stockholders of the 
American Bonding and Casualty Company, 
held recently at Sioux City, unanimous ap- 
proval was given to the purchase of the Chi- 
cago Bonding and Insurance Company of 
Chicago. 


Health Rates Raised 
Effective February 1, companies registered 
in British Columbia to issue health policies 
raised their rates 30 per cent. 
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Business Integrity 


is important when the life of your 
Organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connection with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
packed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 
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Extracts from 1919 Statements of Casualty 
and Miscellaneous Insurance Companies 


' Surplus 
Name and Location to Policy 
of Company Dec. 11 Assets holders 
/Etna Casualty andj1919 $13,993,117 $5,465,204 
BRSNGRONUE ooo cece esd 11918 12,482,152 5,240,707 
American Cas., Reading | 1919 1,186,213 662,960 
11918 1,044,227 561,185 

Central Live Stock, § 1919 80,977 65,689 
Kankakee ....5..-.- 11918 77,285 61,093 
Columbus Mutual Life, § 1919 1,754,070 367,527 
CORGINNN aos eu caus 11918 1,397,548 313,298 
Fidelity and Casualty,f1919 18,060,539 3,342,307 
NGW NOSE cc. ccccas 11918 17,275,632 3,203,602 
General Casualty and{1919 860,467 623,378 
Surety, Detroit ..... 11918 560,495 478,258 
Georgia Casualty, Macon{1919 2,200,345 515,511 
11918 2,197,666 503,633 

Great Eastern Casualty,f1919 1,647,438 504,568 
NOW NGG occ cccea 11918 1,470,497 571,753 


Hartford Steam Boiler § 1919 8,314,216 4,021,353 
Inspection, Hartford. | 1918 7,840,948 3,891,057 








International Fidelity, § 1919 1,232,661 1,072,233 
Jersey City >. 11918 1,111,168 932,258 
Lion Bonding & Surety, {1919 1,279,783 780,182 
CHINES 6 oss ce acne 11918 1,001,390 609,969 
Lloyds Plate Glass, § 1919 1,057,429 417,006 
PE SOE a odecaeves 11918 942,393 374,097 
Loyal Protective, Bos- {1919 611,650 551,328 
SOU wepwccuaeuceuhes 11918 551,328 260,282 
Maryland Assur., [Balti- § 1919 1,873,570 733,827 
WEEE Gains cucwaace cea 11918 1,393,393 517,091 
Massachusetts Bonding{1919 6,238,920 2,132,914 
and Ins., Boston..... 11918 5,389,363 1,952,933 
Michigan Live Stock, {1919 165,880 120,091 
Bay City sas s0ce- ee. 11918 160,429 123,264 
Midland Cas. Co. of {1919 178,557 
Wis., Milwaukee..... } 1918 163,055 
New York Plate Glass,§1919 1,236,472 
Nae “SGHR is 6 ccc sess 11918 1,023,925 
Pa. Surety, Harrisburg § 1919 502,970 
11918 610,168 577,318 
Red Mens Fraternal § 1919 179,908 165,018 
A. A. of Am., Westf'd | 1918 175,193 160,495 
Ridgely Protective As- {1919 501,638 276,104 
sociation, Worcester.. | 1918 497,387 241,214 
Standard Live Stock, {1919 428,305 351,513 
Indianapolis ........ 11918 414,179 343,856 
U. S. Fidelity & Guar., {1919 8,470,390 
aNNORG © onc cc een 11918 5,147,261 
United States Plate § 1919 186,456 149,678 
Glass, Philadelphia... | 1918 185,899 155,909 
United States Title § 1919 1,474,033 314,473 
Guar., Baltimore..... 11918 1,211,273 836,623 


Death of E. B. Goodrich 
Edward B. Goodrich, assistant secretary of 
the liability and compensation department of 
the Travelers, died in Hartford, on Sunday, of 
pneumonia. He was a brother-in-law of Pres- 
ident Louis F. Butler. 
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THE UNITED STATES FIDELITY 
AND GUARANTY COMPANY 


A $27,000,000 Corporation—John R. 
Bland Re-elected President for His 
Twenty-Third Term 


At the meeting of the directors of the United 
States Fidelity and Guaranty Company, held 
on Monday the toth of January, immediately 
after the annual meeting of the stockholders, 
John R. Bland was elected president for the 
twenty-third consecutive term. Mr. Bland was 
elected president when the company was 
formed, in 1896, and has held that office ever 
since. 

At the annual meeting of the stockholders 
President Bland submitted his annual report 
for 1919, which showed that it was the most 
prosperous year in the history of the company. 
Total premiums for the twelve months ended 
December 31 were $19,610,375, as compared 
with $16,278,412.38 for the previous year. 
Total resources were $26,851,909.67, as com- 
pared with $19,478,264.89 for 1918. 

In his report President Bland included a 
table showing the gradual growth of the 
United States Fidelity and Guaranty Com- 
pany since its foundation, in 1896. In the first 
year of its existence the company reported 
resources of $281,420 and premiums of $6,- 
762.21. In 1912, total premiums exceeded $5,- 
000,000, while total resources amounted to 
$7,481,473.70. From then on the company’s 
business increased by leaps and bounds until 
it reached the enormous totals in premiums and 
total resources shown in the report approved 
by stockholders. 

“It will be noted,” says President Bland in 
his report, “that our income from interest, 
rents and miscellaneous items other than pre- 
mium account was $263,057.20 in excess of the 
amount required to pay dividends for the year 
of 15 per cent, which were at the rate of 12 
per cent, with an extra dividend of 3 per cent, 
or total dividends for the year of 15 per cent. 
In this conenction it will be interesting to note 
that the invested assets of the company as of 
December 31, 1919, will yield, upon actual cal- 
culation for the year 1920, an income of $918,- 
214.34, slightly in excess of 20 per cent on our 
present capital of $4,500,000.” 

The net surplus of the company earned from 
operations last year totaled $447,632.68, while 
the surplus as of December 31, 1918, totaled 
$2,922,643.86. The surplus contributed by stock- 
holders in 1919 totaled $1,500,000, making the 
total surplus as of December 31, 1919, $4,870,- 
276.54. 

The following resolutions were unanimously 
adopted by the stockholders : 

“Whereas, In view of the comprehensive re- 
port of President John R. Bland showing re- 
sults of the year 1919, evidencing the continued 
enlargement of the company’s business and the 
profitable returns therefrom, and realizing that 
these results and the steady growth in its 
business since the date of the company’s organ- 
ization have been made possible by the unselfish 
devotion of President Bland to the interests of 
the Company; now, therefore, be it 











THE SPECTATOR 


“Resolved, That the stockholders of the 
United States Fidelity and Guaranty Company, 
assembled at their annual meeting, extend to 
President Bland their thanks and continued 
appreciation of his unselfish devotion and 
service to their interests, which have resulted 
in bringing up at the home office and in the 
field an organization which has caught the in- 
spiration of its leader, and thus made possible 
the results accomplished for the year 1919. Be 
it further 

“Resolved, That the stockholders extend 
their appreciation of the fidelity and loyalty 
displayed by the officers, directors, managers, 
agents, field force and employees in the work 
of promoting the company’s interests and of 
advancing it. to a position so strong financially 
as to command admiration.” 

This great corporation was the product of 
the brain of John R. Bland, whose broad vision 
and strong guiding hand have from its very 
inception been the controlling forces in its 
management and operation, and whose faith, 
courage, zeal and sterling character have car- 
ried it from its small beginning to its present 
honored position among the great surety com- 
panies of the country; for the organization 
John R. Bland has been, and is, its great ex- 
ecutive officer. 

With all of his success as a great executive 
and organizer, he is magnanimous in giving 
credit for his cussess to the assistance of. his 
able managers and agents—men of unusual 
education and character, many of whom had 
already attained high positions in the business 
world before becoming associated with the cor- 
poration. Mr. Bland has proved a good judge 
of men, and has been very fortunate in the 
selection of his associates. He is known for 
his fidelity and loyalty to those he has brought 
about him. 

With assets of $250,000 twenty-three years 
ago, and at the present time having the enor- 
mous sum of $26,851,909.67, is a monument to 
any man or set of men. If this institution was 
a financial one, where the assets are composed 
mainly of bank deposits and public funds, it 
would be a great accomplishment ; but when its 
assets, as shown, are all its own, consisting in 
the main of high class investments, derived 
from underwriting, it makes the statement all 
more wonderful, and the company is now be- 
lieved to be the largest corporation of its kind 
in the United States. 








Lloyd’s Plate Glass Insurance Company 

Since 1882 the Lloyds Plate Glass Insurance 
Company of New York has been writing solely 
the class of insurance indicated by its title, and 
has built up a large and profitable business 
along that line. 

While the company has for many years past 
transacted a business averaging considerably 
over $500,000 annually in premiums, the vol- 
ume of its business has increased more rapidly 
during the past three years, the premiums of 
1919, $903,368, having been the largest in its 
history, and having exceeded the premiums of 
1918 by nearly $114,000. 

Notwithstanding this large advance in pre- 
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mium income, its losses increased’ less than 
$45,000 over those of the previous year, the 
indicated ratio of losses paid for the year hav- 
ing been 41.5 per cent. 
The Lloyds Plate Glass Insurance Company 
now possesses admitted assets aggregating $1,- 


057,429, an increase of $115,036, and the 
amount of its assets has, for the first time, 
crossed the million dollar mark. Although the 
increased business required the addition of 
$58,615 to the unearned premium fund, bring- 
ing the latter up to $471,489, the net premium 
was increased nearly $43,000 and now amounts 
to $167,006, which, with its total of $250,000, 
gives the company a surplus as to policyholders 
of $417,006. Besides increasing its surplus about 
$43,000, the company paid dividends to stock- 
holders amounting to $40,000 in 1919, and its 
dividends since organization have aggregated 
$1,460,500. 

The Lloyds Plate Glass has established a fine 
reputation throughout the United States and 
Canada by reason of its equitable treatment of 
policyholders and agents, as. well as its financial 
stability. 

The administration of its affairs is chiefly in 
the hands of President William T. Woods and 
Secretary Charles E. W. Chambers, who have 
occupied those offices for many years past. 
William A. Nash is vice-president, and Robert 
K. Meneely is superintendent of agents. 


—Application has been made by the Century In- 
surance Company of Edinburgh to the New York De- 
partment for license to transact marine business in 
this country. 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 








ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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TEXAS FARM LOANS 





have been ultra attractive to the large life insurance companies and 
financial institutions who have watched the remarkable agricultural 
evolution of the Lone Star State. 


Back of every Texas Farm Loan stand these terse and incon- 
trovertible facts: 





Texas produces one-fifth of the cotton crop of the world. Its 


ARE value last year was in excess of $400,000,000. 


Texas and Louisiana yield 99 per cent of all the sulphur pi 
duced in the United States. 





——Texas ranks second in rice growing. The value of the ipis 
crop was $15,445,000 


445,000. | , 
TEXAS ——tThe value of the ten principal crops in Texas in 1918 was $676,- 


041,000 or $144 for every man, woman and child within its confines. 





Fifty counties in Texas last year produced one-tenth of the 
world’s supply of cotton. 





F ARM Texas produced for the first nine months of the year 1919 more 

oil thanfit has*yielded during any other two years since production 
began. Texas production January to October 1, 1919, was 79,760,- 
782 barrels. 


Texas has more separate farms than any other state and has 
L O N S more than Kansas and Iowa combined. 
L \ Texas ranks fourth among the states in peach growing. The 
1918 crop was 2,041,000 bushels, worth $4,082,000. 


Texas leads all states in the Union in the production of broom 
corn. Last year’s crop was worth $4,992,000. 


by AFE? Texas produced 6,046,000 bushels of sweet potatoes, with a 
e market value of $8,830,000. 


Texas last year produced one-eighth of the total peanut crop of 
the United States. Its production was 7,117,000 bushels, worth $14,- 
661,000. 


This is a good time to shift your dubious investments to 
Texas'Farm Loans. We specialize in*them. 

















THE F. B. COLLINS INVESTMENT COMPANY 


OKLAHOMA CITY : OKLAHOMA 
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Agency Wants 


Prominent Agents and Brokers 








GETTING PROSPECTS 


During a seven day campaign in 1919 I obtained, through a unique, copy- 
righted method, the name, address, rural direction, age, birthday, and occupation 
filed.on separate cards by 2500 people in my community between the ages of 14 
and 60. ‘This list of leads in my territory is of unlimited value to me and a similar 
list of people in your community would be of the same value to you. Wrote personally 
200 life applications during 1919, paid for over one million dollars of personal busi- 
ness, and was leading agent throughout the U. S. A. amongst all the Pacific Mutual 
field men. Further information given free by Felix M. Locher, P. O. Box 697, Visalia, 
California. 








Stock Salesmen Wanted 


If you are a high-class: experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock selling rapidly. | Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg., New Orleans, La. 











Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. ‘Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 
All ans-ers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 














Medical Examiner 








R. D. MacKINNON, M. D. 


PRACTICE LIMITED TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 


39 WALNUT ST., PHILADELPHIA, PA. 








Prominent Agents and Brokers 





J. L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or Cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 





Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. : 
Address J. L, MITCHELL, 604 Masonic Temple, Chicago, III. 





LEON IRWIN & CuU., Inc, New Orleans, La. 
REPRESENTING 


American Eagle National Union 


Maryland Casualt 

. utomobile-Hartford National-Hartford New York Plate Class 

British-Amer. Assurance Philadelphia Underwriters Indemnity Company 

Fidelity-Phenix c Stuyvesant of America 

Insurance Underwriters Automobile Insurance 
BROKERS LINES SOLICITED 


F. JANSSENS 





» Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Miche! 








SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 


























Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER. F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
86 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J : H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
CHICAGO 


1238 Association Bullding 
Telephone. Central 3462 





Né 
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Actuarial 


Actuarial 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE STREET 
Telephone, Randolph 918 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 





8II-812-81I8 HUME-MANSUR BLDG., INDIANAPOLIS, 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


Ee M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burwe & SpmakmMan 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 
| CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 





T. C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Building 
Complete Rate Books Formulated 





Philadelphia, Pa 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 


402-404 Kraft Bullding 





Des Moines, lowa 


Telephone Walnut 8761 





W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 


cS 
CHICAGO | 


IND. | 


| W., R. HALLIDAY 


CONSULTING 
ACTUARY 


| INSURANCE EXCHANGE CHICAGO 


| JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
ROOM I3803 165 BROADWAY, NEW YORK CITY 
Expert Advice on Domeqgte, 





» Tropical and Semi-Tropical 
usiness 


Gertract, New York 


| Cable Address: 
GEORGE B. BUCK 
| ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 








New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 








PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Equita Life, New York Life, M litan, tna Life, John Hancock 
Mutual ile Pie Becton Mutual ‘tad yp Benn Consul at elfast. Cables: McIidowie, Belfas 





Insurance Examiners and Adjusters 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 

Liability R. L. NASE 


Territory 


Compensation . Virginia 
Accident Adjuster for Casualty Companies on 

‘ orth 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Claims 














NOW Is The Time To PUSH Your Casualty Business 


for Automobile, Workmen’s Compensation, Liability, 
_ w help you PUSH Physician’s, Druggist’ s Liability, Plate Glass, Burg- 
ccident, Health & Disability Insurance, Fidelity and Surety Bonds. AN 


AGENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
PATRONS. Write Home Office for Particulars. 

This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri, 
New Mexico, Oklahoma, Texas and Utah. 
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Capital 


Assets 
$500,000 over $1,200.000 


WESTERN INDEMNITY CO.. Dallas, Texas 
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FINANCIAL CONDITION 


of the 


FARMERS NATIONAL 
LIFE INSURANCE CO. 


DECEMBER 31, 1919 


Life Insurance Gained during 1919 $4,707,675.00 


Life Insurance in Force December 


DN sa a iuis ENE Cee eEe RR 12,529,925.00 
Accident Insurance in Force De- 

commbor 31, 1019................ 8,451,250.00 
Premium Receipts during 1919... 381,605.13 
Policy Reserve December 31, 1919 407,603.87 
Surplus to Policyholders......... 468,095.44 
Gross Assets December 31, 1919... 914,986.66 
Admitted Assets Dec. 31, 1919.... 900,173.30 


Note that for each dollar of Policy Reserve, or Liability, the 
Company has $2.20 of admitted Assets. What other Company 
has its policies thus protected twice over? The fullamount of the 
legal reserve on all policies issued by the Farmers National 
Life Insurance Company of America is secured by the 
deposit with the Indiana Insurance Department in ac- 
cordance with the Indiana Legal Reserve Compulsory 
Deposit Law. 

HOME OFFICE 
HUNTINGTON, INDIANA 


EXECUTIVE OFFICE 
FARMERS NATIONAL LIFE BUILDING 
CHICAGO, ILLINOIS 


OFFICERS 
JOHN M. STAHL . ; : . President 
J. W: WILLIAMS Ist Vice-President 
Cc. F. SANFORD 2nd Vice-President 
W.L. AMES 3rd Vice-President 
E.M.WASMUTH.._.. .  .  . Treasurer 
B.F. BILITER . : . Secretary 


WM. R. PRESSNALL 
WM. E. SWIFT 

S. C. STANTON, M. D. 
G. H. BARMORE 


Asst. Sec. and Asst. Treas. 
Assistant Secretary 


Medical Directo, 


Agency Director 











WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





. C. O.MORSE 
+ eae WICHITA, KANSAS 


‘“‘Conservative but Aggressive”’ 














The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


EERE ETE E PETE C TT RCTE LTTE RT ETL Tee $39,874,289.33 
ES so SiN etn bee nen dnnw rere veseunene donee 16,807,696.37 
oo bette LEE TUTE ET ETE ee 3,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1939.......... 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 


19,712 LEADS 


were distributed among Fidelity field men in 
1918—the result of our direct mail advertising. 
This is agency co-operation on a vast scale 
and explains why we are writing more business 
than at any time in our history. 


The Fidelity operates in 40 states. Full 
level net premium reserve basis. Faithfully 


serving insurers since 1878. Insurance in force 
over $150,000,000. 


A few agency openings for the right men 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


WALTER LE MAR TALBOT, President 
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“Service Made the Life of Lincoln 
Service Made The Lincoln Life” 


Lincoln Life Service to Agents includes 
51% of policies mailed out the same day 
applications are received and policies issued 
upon 96% of applications received from 
Agents. 


More than 109 Millions of Insurance 
now in force. 


LINCOLN LIFE * F23,W2"* 


“Its Name Indicates Its Character’’ 


‘. 
‘TORT WAYNE 
INDIANA 











Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 


Assets $102,806.64 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 














MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 








THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 

DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 

1867 . 1920 


THE EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


ANNOUNCES $200,000,000.00 

OF INSURANCE IN FORCE 
Having Doubled in Size in 
. Less Than Four Years. 





Low Net Cost with Increased Service Including Double 
Indemnity and Total Disability Benefits. 
Assures Satisfied Policyholders. 


For Information Address: Home Office, Des Moines 

















GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 











OF DES MOINES, IOWA. 
JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 


A progressive company with progress- 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 








Insurance in Force - - 


JEFFERSON STANDARD LIFE INSURANCE CO. 


GREENSBORO, N. CG 


Surplus to Protect Policyholders 


LARGE, STRONG, CONSERVATIVE—‘“‘A Conservative with a move on”’ 
Attractive Policy Contracts. Fine territory. Write: Home Office 


$8 1,644,994.00 
1,099,322.36 




















W. E. SMALL, President 


PETER EPES, Agency Manag~ 


Georgia Casualty Company 


©. P. AMERINE, Secretary 





“DIXIE AUTO POLICY” 








The Last Word in Motor Insurance 











Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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(reat Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 





WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 
thing which no money could buy—an untarnished reputation. Sixty- 
eight years of square dealing have gone into the making of that name. 
Is it strange that it means so much to the representatives of the Com. 
aiedl Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts. 
Incorporated 1851. 





x 





IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


F. S. Jackson, Pres. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 


‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


Cotton States Life Insurance Co. 
Memphis, Tenn. 

















THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-two Years 


Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalment — Accident & 
Health Insurance. Ordinary and Intermediate 
— Non-Participating Life Insurance. 

Attractive Agency Op2nings In Seventeen States 


1919 PREMIUM INCOME OVER $1,000,000.00 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 


An attractive contract will be given the right man. 
Address Middle West, 
Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 


$6;000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays._you as long as totally disabled whether 
; from sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 

















Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in {918 made $10,000.00 


Business Men’s Accident Association 


Ww. T. GRANT, Secretary KANSAS CITY, MO. 
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1857—=The Oldest Life Insurance Company in the West=—1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell, 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 


Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 


uaranteeing a fixed pr ge hood income to 


ree ege z 
Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 











A ° : : D uaranteein rotec- 
Combination Sick, Accident Annuity {ion against loss of 
- : S are time from sickness 
and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 
on death from any cause. 


PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 
An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 
Economical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 














Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
ich i ident, death, all under one policy 
Premiums 5 cents to 50 cents per week, 


JOHN N. McEACHERN, President 
R. H. DORBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 


To be issued in February 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
aS a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. : , 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


HOW TO-SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


_ As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


_His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as 





HOW TO SELL INSURANCE 
A Practical Guide For Life Insurance Salesmen 


THE 
SPECTATOR 
COMPANY 
, 135 William St. 
Price, $1.75 per copy. NEW YORK 


Orders for How To SELL INSURANCE will be filled when published according Please send me 
to the priority of their receipt. Liberal discounts in quantities. ---.-Copies of 


HOW TO SELL 


PUBLISHED BY INSURANCE 
for which I agree to pay 


THE SPECTATOR COMPANY $1.75 per copy 


Chicago Office : 135 William Street 
Insurance Exchange NEW YORK 


.This new book, handsomely printed and substantially bound in cloth, will be of the 
same dimensions and contain about the same number of pages as What Life Insurance 
Is and What It Does. 








If an Agent state 
Company 
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Thirteenth Annual Statement 


The Central Life Insurance Co. 
FORT SCOTT, KANSAS 
DECEMBER 31, 1919 


ASSETS 


Mortgage Loans on Real Estate............. 
United States Bonds, Book Value............ 


$484,233.75 
100,952.00 


OS ETETOTINS Uo LTC 1c Sn ee re 20,214.83 
Loans to Polieyholders: .. 2.2... hae ae 125,713.99 
Gash in Banks at Tnterest.....c6. ssc. 54 ose 32,559.80 
RARER SE AOR ono secs Sodas ere tore's back a 12,285.47 
Uncollected and Deferred Premiums......... 9,309.26 


PON CUCIEL ET Cec Loo) Cogan ate A $785,269.10 


LIABILITIES 
Mein CARNES eB eg sis s01 Keay oh pep ia wary $682,996.12 
EEE gy Oe no eC EN Re RE I nee RP res 2,080.47 
Death Claims Awaiting Proofs.............. 1,000.00 
Premiums and Interest Paid in Advance...... 3,988.80 
aes MA ORINIE NS 55 hic Gat ors ers anwar cece stw 1,129.00 
BORMPRSES ACRTNEO. 6 oo ac cc cee pee ees 1,700.65 
Surplus to Policyholders................. 92,374.06 


STAN ia ice Sosh Se See) Stars 4hc) che ac had wines mens ns $785,269.10 
RECORD FOR 1919 

ES en Ce ee ee $36,751.39 
re TL, ST ae mee ere ee a ee a 251,305.27 
Preto oe o:) (ee ae 36,414.00 
New. imeurance Tssiied: s. ....6.0.66 6850000806 2,184,500.00 
(ESTATE CS CO Cr ee ae er 66,408.80 
Gain in Teral Reserve... oss. <i ea is sn es 113,348.83 
Gain in New Insurance Issued.............. 1,271,334.00 
Gain in Insurance in Force................. 1,812,940.00 


INSURANCE IN FORCE $7,026,000.00 














“The Oldest Company in America” 


Issued its first Policy in 1843 


Three ieadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The “contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 





‘‘Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencics. 
Life Insurance at its best !—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 




















PUBLIC. LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 








Don’t Delay 


ZPrQOarTAKS SApae Ae 





Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Pe A2ePqaregn]yzZ ev 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originator of the 
**Multiple Option”’ Policy, 
a three-in one contract. 

A good policy for the 

live wire. 





Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 

















Organized 1837 
83rd Annual Statement 


Westchester Fire Insurance Company 
OF NEW YORK 
January Ist, 1920 


ASSETS 
BiGsidls Gilded SUOCES oe onc. cok a clon oc cee aeons . $7,484,015.40 
Real Estate and Mortgages on Real Estate... 103,160.00 
Cash in Banks and Office... .........-...-.-- 1,036,348.20 
Premiums in course of collection............. 728,191.30 
Interest due and accrued................06. 57,197.31 
AN OUE CHIE PASSES ra). o'eod ara idin o aterenk Se ae * $9,408,912.21 


Cantal Steele. .: vscirec bacrodico eh = tec kte we 
Reserve for unearned premiums............. 


$1,000,000.00 
5,551,055.48 


Reserve for unpaid losses................... 885,731.04 
Reserve for Faxes, cte:.... . cc 0cccceweecaves 252,789.11 
INE? SUNPEUS. 2 o.oo s 22 oe onthe d enue mens 1,719,336.58 





$9,408,912.21 


* Security valuations based on figures fixed by insurance 
Commissioners. 

This Company has been in CONTINUOUS and SUCCESS- 
FUL operation for EIGHTY-THREE YEARS, and operates 
under provisions of SAFETY FUND LAW OF NEW YORK. 


Otto E. Schaefer, President, 
H. H. Clutia, Vice-Prest. & Treas. 
C. B. G. Gaillard, Secretary, 
George B. Crawford, Ass’t. Sec’y. 
A. B. Roome, Ass’t. Sec’y. 


Chairman. 


George R. Crawford, 


WALLACE REID & CO., Inc., Managers Metropolitan Dis- 
trict, 56 Maiden Lane, New York City. 

Wn. H. McGEE & CO., General Agents, 
Marine Department, 15 William St., New York City. 


















ANNOUNCING THE CONTINENTAL'S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 


(a) It increases the sale of Life In— 
surance. 


(b) It increases the sale of Commercial 
Accident and Health Insurance. 


YOU ARE INTERESTED IN EITHER 
Write or telegraph for particulars. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER , President 
General Offices: CHICAGO , ILLINOIS 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer St 





















JOHN R. BLAND, President 





CAPITAL, PAID IN CASH. . ..$4,500,000.00 


ES Ta Ie $3,970,390.40 
OAR ROE LAD ALAS APPLE 15,921,739.97 $19,892, 130.37 


TOTAL CAPITAL, SURPLUS AND RESERVES -:----+-+--+*:: $24,392, 130.37 











Fire Casualty Life 
RE-INSURANCES 


WILLIAM GC. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 






p 
grils 
Established © 1869 


LONDON GUARANTEE & ACCIDENT CO., Ltd. °Ewavsno" 


Head Office: CHICAGO, ILL. F. W. LAWSON, Gereral Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, 

Resident Managers 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO.. Resident Mauagers 145 Milk Street. Boston. Mass. 








American Indemnity Company 


Home Office, ~ 
Cash Capital $600,000 - 


Galveston, Texas 
Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, ro19. 

The examiners in part stated: 
“The company is in a sound financial condition. Its funds are well 
invested, its reserves are ample and its affairs are efficiently 
managed. Claims are promptly settled, and policy holders and 
claimants receive fair and equitable treatment.” 





Responsible Agents Wanted Where not Represented. 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
Reserve for Unearned Prenuuiuo. . 
Other Liabilities 
Capital 
Net Surplus 


$996,557.81 
242,981.13 


956,350,28 
1,206,350.28 


Total Assets $2,445,889.22 
WM. H. PALMER, President W.H. McCARTHY, Secretary 


Surplus to Policyholders 





|A FEDERAL “INSTITUTION 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


Th ity of the Old Line. Surrender Values, and Special 
The Sones ot the Fraternal. Advantages not found e isewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 


1621 H Street, N. W. Washington, D. C. 
Required by the laws of the United States to maintain the legal reserve on every policy. 











a 


National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 
$1,000,000.C0 
10,004,667 .50 
6,214,228.11 
Net Surplus 2,790, 439.39 
Surplus for Policyholders 3,790, 439.39 


HEAD OFFICE! 62 WILLIAM STREET, NEW YORK 


Cash Capital 


Liabilities 





ZURICH 


GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 
































THE PEOPLES LIFE INSURANCE COMPANY 


CHICAGO, ILLINOIS 


We have discontinued writing Industrial Busi- 
ness. Now converting 12,000 policies from 
Industrial to Ordinary. Splendid opportunui- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 


—— 


FOR FOLDER 
SHOWING ELABORATE DISPLAY 














GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPkCTATOR, 
P. O. Box 1117, New York City, N. Y. 








The Company that 


LEADS THEM ALL IN KANSAS 





ANNOUNCES OVER 


$28,000,000.00 
In force on December 31, 1919 
THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 


January 1, 1919 
Assets .-ccccccccccccccccccccccccces Covccccccces $2,462, 182.24 


1,645,684.41 


$816,497.83 
W. B. MEIKLE, President and General Manager. 


SSOSHSSEHS*7 FSP SRSA OLOeeeerse 


Liabilities 


Net Surplus-- --- 





N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


c. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 





$150,000.00 Deposited with Treasurer of Tennessee 
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INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 


Cash Capital $200,000.00 (Invested in U. S. Bonds) 
J. M. SHERR, President W. G. ALPAUGH, Secretary 


Under direct Supervision of twenty-three State 
Insurance Departments. 

Commercial, Business Women, Teachers’, Nurses’, 
Monthly payment and Industrial Health and Accident 
Policies Written. 

Address Home Office, for local and district agency 
contracts. 














THE fo] =) LINE 
CEDAR RAPIDS 
INSURANCE Co. 


CONTRACT 
TERRITORY] 
COMPANY) 


FOR GOOD MEN 


GBRoobbins, Pres. CB. Svoboda, Secy | 
HOME OFFICE : CEDAR RAPIDS, IOWA | 





} 








The Fraternal Protective | Association 


12=20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 
Wanted A State Manager for Michigan 





OPIS NN VARD 
lOO! 


CGuaran e¢ iBentel 
Life 
Botevel chile 
@hitelatem 


I TRACTIVE PURE LIFE 
CONTRACTS for INSURANCE 
MEN OF ABILITY PROTECTION 











Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTp. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPAny 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, ‘AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 
Dwight & Hilles, Resident Mgrs. for N.V. State, 56 Maiden Lane, N.Y. 














THE HANOVER FIRE INSURANCE COMPANY 
Incorporated 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 


security of its policy. 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 





: es CaN wl : <i) | Oe Yaar 
) FO MANENG ona PROGRESS Wie | 
see ORGANIZED 1886 “SOS 
Nort AMERICAN AccIDENT INSURANCE (0 
ES, THE ROOKERY 

Vvonm A CHICAGO 


CHIC pra AGENCY OPENINGS [N 
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f= 47 STATES 











THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 














ANOTHER WORLD RECORD TOPPLED OVER! 


Comparisons of the recent an- 
nual statements of the various old 
line companies enable the Inter- 
national Life of St. Louis to draw 
attention to another world record 
smashed. At nine years of age it 
had outstripped all other com- 
panies for growth. Now at the 
end of a decade, with admitted 
assets, as of December 31st, 1918, 
of $11,593,728.40 and insurance 
in force of $77,042,499.90 it has 
achieved two things: 

1. The International Life has 
accumulated more admitted as- 
sets in the first ten years than any 
other old line life insurance com- 
pany. 

2. The International Life has 

Home Office accumulated more outstanding in- 
surance in the first ten years than any other old line life insurance 
company but one— that is one of the older companies which, 
however, fell short by $4,000,000.00 of accumulating in the cor- 
responding period the assets of the St. Louis Company. 

Agents! Do you want to grow with a company that has made 
a world record—a sound company headed right now rapidly for 
the $100,000,000.00 goal? Send an inquiry with full particulars 
‘about yourself to the 


INTERNATIONAL LIFE OF ST. LOUIS 


JINTERNATIONAL 
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At! HERE YOUARE THE HOTTEST LITTLE CORNER IN THE PLACE. &{ 


__ Nera ATE Tr 
INSURANCE IN FORCE - OVER $40,000,000.00 


YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECTION 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory in Florida—address, W. E. HAND, General Agent, Lakeland, Fla. 





























For territory in other states, address 
Indianapoiis, 


Reserve Loan Life Insurance Company “(iz 
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